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Cleaning fixtures, changing 
burned out lamps can safely 


be attended to at bench 
preventing costly shut-downs 


Only a screw driver is needec 
to change units and ONLY 
58 SECONDS to climb ladder, 
change unit and descend! 


APPLETON ELECTRIC COMPANY 
1734 Wellington Avenue + Chicago 13, Illinois 
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ECON’S exclusive STOP-WATCH ACTION 
MAKES THE BIG DIFFERENCE 


When current overload 
is continued beyond the 
safe and pre-determined 
time, exclusive Econ- 
Alloy breaks the circuit 
by changing directly 
from solid to liquid. The 
usual plastic stage is 
eliminated,insuring 
faster, more accurate 
protection against over- 
loads and shorts 


ECON-ALLOY te @ Stops needless fuse blows safely 


ale] 4-tm iil. Bey @ Complete protection against shorts 
and dangerous overloads 


DIFFERENCE “id @ Cuts fuse costs and downtime 


DUAL-ELEMENT 
cartridge fuses 


electrical wholesalers! 
Monthly ads like this in Electrical SE P / 


and Industrial Magazines ore cre FOR id PURPO Se / 


ating strong customer preference 

for ECON Fuses. Be sure your / 

stocks ore large enough to meet 

the growing demond for the “Fuse aw 


with the Stop-Watch Action! ECONOMY FUSE & MFG. CO., 2717 Greenview Avenue, Chicago 14, Illinois 
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During the past year you've seen and heard 4 lot about 
"Housepower It's @ potent word, spearhead ing an idea of 
real importance, poth to those who use electricity and to 


those of Us who make Up the electrical industry 


It's an amazing and challengine fact that four of every five 
existing homes lack the electrica! capacity to accommodate 
the many appliances which modern living yirtually demands. 
What an opportunity to be of real service t° the country's 
homeowners by pointing the way %t° "living better 
electrically: And what 4m opportunity for all of us 1n the 
 ndustry--manuracture® wholesalers, contractors-~ © build 


yrestiZge and business b spreadin the "Housepower gospel: 
} , ; ; 


Square D 18 packing this program in 1ts advertising and sales 
promotion activities: we urge our distributors to do the 
game in their own gelling efforts.- It will pay off a 


tnousandfold. - if we close ranks and do the job together. 


sincerely, 


SQUARE D COMPANY 


w. J- Moriarty 


wJM:mbw Distributor Relations Specialis* 
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Latrobe 
Electrical 
Products 


The ease and speed with which 
“Latrobe” Products are installed 
cut time and labor costs sub 
stantially. 


The same directness of design 
that makes for these fast in 
stallations also helps assure 
smooth, trouble free service. 


Adjustable 
Floor Box 


De signe d for tele 
phone outlet or 
where permanent 
connections are 
made, or as a junc 


tion box 


Non-Adjustable 
Watertight 


Floor Box 


Unique prac tic al design 
cuts installation time 
makes safer job and 
leaves more wire space 
Cover Plate 
is 3'2 diameter 


inside box 


LATROBE 
PIPE OR 
CONDUIT 
CLAMP 


This new malleable iron clamp with a double 
safety bite of case hardened tool steel is 
cadmium plated to prevent rust 

Right Angle and Parallel sup 
port. Each in 10 sizes to handle pipe or 
conduit ‘3 thru 4 


Two models 


Latrobe Products 


Non-Adjustable Floor Boxes 
Adjustable Floor Boxes 
Gang Boxes Cover Plates 
Junction Boxes Nozzles 

Pipe or Conduit Hangers 
Insulator Supports 
Fish Wire 


Staple and Cable Clips 


Cable Supports 
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A cut in maintenance can bring a big cut in overhead. With a 
BullDog Vacu-Break” power panel you provide such cost re 
duction—plus convenient, central contro! for lighting and motors 
in a single, compact device. Because the panels are factory 
assembled, you'll find them far easier to install, too 

See your BullDog field engineer for complete information about 
these panels and other flexible, electrical products by BullDog 
You'll find that a complete BullDog distribution system brings 
savings all down the line creates an integrated power network 
that handles today’s needs better, provides for future expansior 

earns good will and repeat busines: ' 


BullDog Electric Products Company, Detroit 32, Michigan + A Division of I-T-E Circuit 
Export Division: 13 East 40th S1., New York 16, N.Y. In Conede 
(Canada), Limited, 80 Clayson Rd., Toronte 15, Ontaric 


Brecker Compony 
BullDog Electric Products Co 
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tute units with niy ao screwdriver } re ) rsepower 


rated switches have interlocked added safety 
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IYSULATING 
BUSHING 


REINFORCING RIM 
Reinforcing rim at bushing 
base assures required 


strength 


EXTERIOR RIBS 
Exterior ribs facilitate finger-tip 
tightening or the use of a 


screwdriver in cramped loca 


Litelab) 


THREAD DEPTH 
Increased thread depth 
prevents stripping bushing is molded 


THIS new insulating 


from black butyrate, 
a tough resilient ma- 
(-) olod melon abelommolelee 
seb lefeBeel-releleretlorodmesete 
dielectric strength. 
Resists heavy impact 
and torque. 


MANUFACTURERS OF ELECTRIC WIRING PRODUCTS 
1639 W WAtILWN TREET 


Chicago 12, NUlimete 





NEW PRODUCTS 
—— Switches fixtures from cable 
Federal Pacific Electric Co., ' e Rigid mount 


nstallation 1 
ark, N. J 





supports are 


rt 


Service Entrance Equipment 
General Switch Co Brooklyn 
N.Y 


Connector 

Penn-Union Electric Corp., Erie, 
Pa. 
Vise Grip one-piece aluminum silicon 
bronze connector ts said to give greate! 


rigidity under stre¢ preventing dis ’ ‘ jumimNum 


tortion under load According to the ; a ig th standard 


manufacturer, line-men will appre 
iate the Vis¢ Grip design 
on hot line work. Complet 


10 sizes offers economy 


- i i < exact i1ZA 1c cd if eud ; H 
- As Cie | Air-Break Switches 
‘ xt ary 5 
ue Te MOXE larger siz A. B. Chance Co., Centralia. Mo 
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Electrical Fittings Corp., Woodside 
NM. ¥ 
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Plug-in Extension Cord 
Appleton Electric Co., Chicago, Il 
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Cutler-Hammer Unit Breakers 


A load center with a future 








Electrical contractors have added a new increment 
to their ‘‘yardstick’’ for measuring today’s circuit 
protection system ‘growing room” for future 
ex pansion Not only are expandable homes com 
mon today, but invariably the homes that are built 
today will not be electrically complete for many 
vears. Over a period of years a homeowner will add 
major appliances, power tools, air conditioners and 
oon, Experienced contractors all over the country 
have met this demand by recommending and in 
talling Cutler-Hammer Unit Breakers the load 


center with ‘growing room” and low initial cost 


Both contractor and homeowner alike have 


found it amazingly economical to install a C-H 
unit breaker combination consisting of a case and 
bus of sufficient size and capacity to meet future 
demands plus only the necessary circuit breakers 
to protect the present load. Homeowners not only 
appreciate the convenience and safety of circuit 
breakers, but gone is the clutter of ‘‘after-thought’ 


fuse boxes. Contractors praise the simplicity and 


low cost of stocking a minimum of standard case 


and cover sizes, and seven breaker sizes. Cutler 


Hammer Unit Breakers are available in graduated 


10 














izes up to 32 single pole breakers with a 200 am- 
pere bus or 6 double pole breakers and 10 single 
pole breakers with a 200 ampere split bus 

No other load center is easier to install solder 
less line connector nap-in breakers, straight-wire 
line terminals and a host of other plus features 
Flush or surface mounted units. T'wist-out louver 
cover construction maintains a neat appearance 
regardless of the number of breakers actually in 
talled 

See your Authorized Cutler-Hammer Distributor 
for the whole story of how you can serve your cus 
tomers with a brighter electri future. Stock on 
hand. Ask for your copy of the pocket-size Handi- 
log and selector guide. CUTLER-HAMMER, Inc., 
1327 St. Paul Ave Milwaukee 1, Wis 


CUTLER-HAMMER;: 
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Underfloor Raceway 


National Electric 
Pittsburgh, Pa. 


Products Corp. 


l - a 


Door Disconnect 
Arrow-Hart & 
Co., Hartford, Conn 


Hevgeman Electric 


I mn RAD 


ii 


Time Switch 
fork time Controls Inc 
non, “. ¥ 


Outdoor Fixtures 
Moe Light div., 
Inc., Louisville, Ky 


Thomas Industries 


Post Lights 
Globe Lighting Products, Inc 
York, N. Y. 
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Sea \\Y 


Reflector 
Holophane Co Inc New 
NX. ¥ 


NEW PRODUCTS 
incandescent Lamps 


Westinghouse Electric Corp 
Bloombield ‘“ } 


Large 


Lamp dept 


7 


Louvered Fixture 
Smithcraft Lighting, Chelsea, \lass 


Mounted Fixtures 
Louis Nilo 


Surface 


lLdwin ft. Guth Co... St 


Skinning Knife 


VMiathias Klein & Sons, Chicago, Ill 


York 


Connection Tool 


Ideal Industries, Inc., Sycamore, Il 





TOP OF THE NEWS .. . and its significance to you 





WESCO Completes 
New Setup 


NAED Hails New 
Discount Policy 


All Lit Up 


Shower of Shows 


“Roof Has Fallen In” 
On Home Building 





Westinghouse Electric Supply Co. announced (on March 19) forma- 
tion of a specialty products department within its apparatus and 
supply division, to complete the reorganization of consumer products 
narketing. The announcen from Joh Myers, new WES 
CQO general manager (see page | he new « irtment—headed by 
Robert W. Stewart——will operate in large: tropolitan areas, market 
ing electric housewares, radio receiy fiat vater coolers, lamps 
ind similar products. In sn ireas, th products will be sold by 
WESCO’s a&s sales force ls on WI SCO reorganization 


on page 130 


NAED’s low voltage distribution apparatus committee has com- 
nended the Circuit Protective Devi dept. of General Electric Co 
for its new distributor discount policy ain o “compensate more 
equitably those distributors who are fulfilling their traditional ware 
housing function (EW Fel 57, p v1 ) went into effect 
March 31. In part, the commendation 

Phe thoughttul, full-functionin holesale distributors comprising 
the membership of this association believe most strongly that a whole- 
aler should cart ua tock nd justifies his position in the 

onomy only if he performs all the functions of a true wholesaler 

he full-functioning wholesaler believes that the wholesaler who 
is willing to stock vide distribution economies to the manu- 
facturer should be comp ites I on a different basis than the 


broker or fi ha my ) ordet or direct shipment 


Residential lighting fixture sales jumped 17 per cent in 1956, despite 
the slump in new home construction. The American Home Lighting 
Institute surveyed fixture manufacturers and electrical distributors 
for this data. AHLI estimates sales hit $93 million last year, expects 
them to continue upward in 19S Credited for the rise were the 
insuitute’s own promotion and such drives as LBE, OHI and House 


powe I 


ver « ( il ¢ juipment she Over hree important 

Leading off is the Fourth National Electrical Industries 

Show, sponsored by the Eastern Electrical Wholesalers Assn., in New 
York Cit April 1 | th 175 exhibitor howing more than 40,000 
products. Candidate for titl f t with tl st one EEWA 
nber who (again tl ul has chartered heies and will take his 


customers to the show en masse x luncl 1 on board 


Opening April 9 in St. Louis in the Progress in Electrical Equipment 
xhibit sponsored by the St. Louis Electrical Board of Trade. Con- 
tinuing the pace, the Electrical Industry Trade Show, sponsored by 
the Electrical Assn. of Kansas City, runs from April 16-18 with 


xhibits, lectures and demonstration 


That's tl Vay one ni nan uildet it it, Wi ec made a plea to 
mortgage bankers for a isu ppl h to increase home build- 
ing activity. His solution: raise th iling of five per cent on FHA 
insured mortgage loans to a “comp ve” ra ince everyone is 
competing for money in a free economy, but only the home builders 
operate under price control. But Cong heard a different plea 
build a roof over almost everyone’s head with no-down payment FHA 
loans limited to four per cent interest. News for the Industry takes 
up the question of what really is happening in home building (page 
105) and “Best 1957 Building Areas” (starting on page 124) shows 


many sections where the roof hasn't fallen in 
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switches your customers want 


— Here's the something new to 
talk about that you’ ve been 


waiting for. They're not just 


remote ¢ trol switches, not just 
lou fage a tches they're 
treme i f eu 
high-fas) tohe 





REMCON the easiest switch to install... 
is now the most beautiful switch of all! 





master contro/ “Sal gen : 
with one-hand witel Definite r ff pe tior ‘ 
operation ?'**tty Sool-proot operation. Color-coded 


complete /ine or transparent wth gold insert the 
of matching ‘**" ate > 
switchp/lates 





exciting . 
fashion-wise seping down towat 





ee 


easy, FEMCON transformer built right into the rela 
s the new moderr r ed wiring ask our P r j 
low-voltage ***" plit é y yramid Rep to show you 


method. And now with the new high ? 
installation tashion remcon switch line » have an ree 
unbeatable volume building combination 
Hi-FASHION 
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University of Michigan's Switching Station 
Uses Youngstown “‘Buckeye’’ Conduit 
to Protect Electrical Wiring Systems . . Permanently 





University of Michigan's new, up-to-the-minute, West Hospital 
Switching Station has positive, permanent electrical system protec- 
tion—thanks to Youngstown’'s Full Weight Rigid Steel “Buckeye” 
Conduit. Damaging elements such as water, moisture, vapor, dust 
and dirt will never cause electrical faliure—because ‘“‘Buckeye”’ will 
be on the job around-the-clock for the life of the building. 


Electrical systems that fail to function properly are definitely a bad 
investment—from any standpoint. So to make sure your installations 
are safe and efficient, always specify Youngstown “Buckeye” Con- 
duit—as so many of our leading owners, architects and contractors 
have done for years. 


Satisfied ‘‘Buckeye” users across-the-country report to us, “It’s easier 
to thread and bend—easier to fish wires through—and best of all, 
we get longer service life because it’s so thoroughly corrosion- 
resistant.” 


Leading distributors in all industrial and electrical markets are ready 
to serve you quickly and efficiently from their ample stocks. They’re 
as near as your phone—why not call today? 


THE YOUNGSTOWN SHEET AND TUBE COMPANY 


Manufacturers of Carbon, Alloy and Yoloy Steel 
General Offices - Youngstown 1, Ohio 
District Sales Offices in Principal Cities 


West Hospital Switching Station, University of 
Michigan, Ann Arber, Michigan 
Engineers: Cummins & Barnard, Inc., Ann Arbor, 
Michigan 
Electrical Contractor: Electric Service Co., Ann 
Arbor, Michigan 


Peasy, 
he 


Standard-threaded rigid steel conduit is the 
only wiring system approved teday by the 
National Electrical Code as moisture-, vaper-, 
dust- and explosion-prooef for use in hazardous 
locations and occupancies 
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Dloodhounds are nice but 


Why waste their talents hunting prices? 


Finding customers is more important! 


Salesmen are nice too and seldom bark at customers. Why waste 


their talents hunting prices? They are even better at finding customer 


Moral....lf you want current suggested selling prices 
tor electrical supplies, use .NATIONAL } 
Distributor’s Guide. \t is faster, more accurate, much more 


economical and never barks at customers 
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ROYAL 
EWS 


ALL VINYL 





FREE SAMPLE OFFER! 


See for yourself how Royal PV¢ 
Caps and Connectors set new 
standards for performance 
safety, and ease of handling 
Write on yoyr company letter 
head for a free sample 


obligation, of course! 


> 
a) 
No. 152 No. 153 No. 154 


No. 204 
DEAD FRONT 2-WiIRE DEAD FRONT DEAD FRONT 


2-WIRE HEAVY DUTY 


No. 205 No. 206 


HEAVY DUTY 
VINYL GRiP CAP 
Parallel Blades 
15A.125V 





3-WIRE HEAVY DUTY 
VINYL Grip CAP 
Grounded 
Parallel Blades 
U-Ground 
15A.125V 





3-WIRE HEAVY DUTY 
VINYL GRIP CAP 
Grounded 
Tandem Blades 
U-Ground 
15A.250V 





VINYL GRip 
CONNECTOR 
Parallel Contacts 
Polarized 
15A-125V 





3-WIRE HEAVY DUTY 
VINYL GRiP 
CONNECTOR 
Grounded 
Parallel Contacts 
U-Ground 
15A-125V 





3-WIRE HEAVY DUTY 
VINYL Gripe 
CONNECTOR 
Grounded 
Toendem Contacts 
U-Ground 
15A-250V 
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PWG 


FIRST MAJOR ENGINEERING ADVANCE IN 


CAPS ~~» CONNECTORS 


IN YEARS! 


ROYAL BREAKS THROUGH THE DESIGN BARRIER! 
Now for the first time users of heavy duty 
cords and extensions can reap a new measure of 
durability and safety with quick-wiring Royal 
PVC Caps and Connectors. Check these advance- 


design features now and learn why! 
DEAD FRONT CAPS 


SAFER, STRONGER | 


nd 


UNBREAKABLE VINYL 


k 


ONE-PIECE CONNECTORS 


" 


ELECTRIC 
AN ASSOCIATE OF 


Bras 





ROYAL ELECTRIC CORPORATION =: 


HIGHEST QUALITY 


FAST, SIMPLE WIRING 


INDIVIDUALLY CARDED + PRACTICAL SHELF CARTONS 
Royal PVC Caps and Connectors have individual fact tags describing 
their features and giving wiring instructions. They're packed fen fo a 
carton for rapid ‘decimal system” inve ntory. End labels permit fast 


identification and order filling 


PAWTUCKET, RHODE ISLAND 


an associate of INTERNATIONAL TELEPHONE AND TELEGRAPH CORPORATION 
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i 
-. COMPLETE rennet 


Qur business 


is communications 


& Inc Inquire today about these Sperti 
- laraday engineered products, 


Fire Alarm Systems e Electric 
Clock Systems e@ Hospital Sys- 
tems, Visicall @ Audible Signals 

4 4 . ® Annunciators @ Plugmaster 
Adrian, Michigan Cord Sets @ Synchronous Clocks 
@ Transformers @ Contact De- 


Offices in 36 principal cities in the U.S. A, and Canada ujeae 


Designers and Producers of Visual and Audible Signals Since | 
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THE LEVITON 


IET SWITCH 





For bedrooms, si¢krooms, nurseries, libraries, hotels, hospitals and other 
places where “peace and quiet” are essential... the 
Leviton QUIET SwitcH is just what is needed. 


A lifetime switeh that is tops for quality, reasonable in price and 
up-to-date in quiet action, Everyone is switching to Leviton Quiet Switches 
. the modern switch for homes, institutions and industry. 


tam, MECHANICAL QUIET SWITCH Fully enclosed. Operates in 
any position. Will withstand the high inductive loads of fluorescent systems 
and take the full rated eapacity of tungsten filament lamp loads. 

Rated 15A.-120-277V. AG only. This new 277 volt rating permits thia 
switch to be utilized in modern 4-wire electrical systems now being installed. 


#5501—Single Poe #5502—Double Pole; #5503 — 3-Way, all with brown or ivory toggle 


ALSO AVAILABLE: QUIET SWITCH FOR HEAVY-DUTY USE 
oe Fully enclosed. Rated 20A.-120-277V. AC only with red cover. 
#8521 —Single Pole... #5623—-3-Way, both with brown or ivory toggle. 


Write for descriptive literature. All quiet wwitches listed by UL ond CBA 





4G CO., INC., BROOKLYN 22, N.Y. 
(Conede) Limited, Montreal 
Dag tg AMERICAN INSULATED WIRE CORPORATION 


*s Seal ht tha Se =e 





Assures Your Customers Accurate 


Conduit Cutting with Power Drives... 


Now Fe tl Eset E> 


No. 202 


A\) Wide-Roll Cutter 


at) 


A 
MY 
% 
Z 
y 
ey 
% 
“i 


New RIF ID 
No. 202 
Wide-Roll Cutter, se’ to 2”’ 


A New RIGID Fast Seller! 
Straight Clean Cuts Every Time 
New Rial Wide-Koll Cutter is foolproof 


always get straight clean cuts, by hand or 
power — thin-blade cutter wheel assures least 
burr No bother with special rolls 
Bigger handle for easier cutting New long 
shank protects threads on cutter screw from 
wear on power drive support bar Rugged 
warp-proof body Widely advertised 
pay you to stock up—order today! 


The Ridge Tool Company, Elyria, Ohio, U.S.A. 


@ Built-in wide rolls have double the bearing 
surface on conduit—set and hold at perfect right 


angle with revolving conduit. 


@ Assure accurate start for straight cut ... and 
perfect tracking of cutting wheel. 





he 


(" See how it works —close-up view 


as cut begins 
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| New 535 RI BEaID 


Pipe and Bolt 
Threading Machine 


with 7 Universal Die Head 
and 2 Sets of Conduit Dies 4” to 2” 


The 
Complete 00 ( slightly higher in Canada ) 
Package | : 


Cash in on this fast-selling bargain in power threading 


Complete machine, including Speed Chuck guaran flute cone reamer Above 3 tools operate 


teed to grip tight any pipe or conduit, forward, independently wing up out of way when not in use 
reverse ... 1 universal quick-opening die head that 0 conduit can be chucked from front Powerful 
adjusts to size right in machine, with 2 sets of dies, 115/120 volt universal moto All 500 and 500A 
one for %"’ and 4", one for 1’’, 1's", 1 , and 2 

> die head and icant ‘rie ] ] 45 machine A 
A full range of pipe and bolt dies to fit the same 
universal head are available. Roll type cut-off with 
self-centering full-floating cutter wheel . Five- 


terrific value ton ell your customers you ve 


got it ind you'll like the sales results! Order today 
You can't afford to thread, cut and ream conduit by hand! 


Work-Saver I. ) re < | . Pipe Tools 
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ready for immediate delivery! 


new 
money 
makers 


You can get excited about these new additions to the Globe lighting 
line. Designed for dining areas, they feature new approaches in 
finishes ,.. . construction ... illumination. 

pecified in new construction, they make homes more salable. 

In remodeling, they'll clinch contracts. These outstanding lighting 
fixtures have “sell” and “satisfaction” built right into them. 

And you can have them immediately! Call for your Globe salesman. 


He will show you the comple le neu Spring line. 


IT'S BASIER TO SELL GLOBE THAN TO SELL AGAINST IT! 


from 


en ae 
= 
Ts 
“A, WN 


Now! New four-color brochure R-156 with Globe’s most popular numbers from 


the new Globe Recessed Lighting Catalog showing many patented features. Write today! 


Ready our recent 


catalog. And 
GLOBE LIGHTING PRODUCTS, INC., 1710 Flushing Ave., Bklyn. 37, N. Y. © Visit our showrooms 


OVER A THIRD OF A CENTURY, PLANNED LIGHTING 


16 E. 40 St., N. Y. 16 @ 
FOR FOR BETTER LIVING 


‘& 
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SELL MORE, MAKE MORE WITH THE COMPLETE 


KEYSTONE QUALITY LINE ~ 


ade Ae 
68 4a. 
OS i & 
Goan 
© & a ~ 
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K EYSTONE MANUFACTURING COMPANY 


SOLD ONLY THROUGH RECOGNIZED ELECTRICAL DISTRIBUTORS | 





Answers to 


about Kaiser Aluminum’s purchase of 


As part of its continuing growth program, Kaiser Aluminum & Chemical Corporation 
recently purchased the Wire and Cable Division of United States Rubber Co., located 


at Bristol, Rhode /sland. 


The purchase raises a number of questions that are of direct 


interest to customers of both Ka/ser Aluminum and the former Wire and Cable Division 
of U. S. Rubber. Here are the answers to those questions 


Q. Will all of the U.S. Rubber products still be available? 


A. Yes, ALL of the wire and cable products formerly offered 
by U.S. Rubber will continue to be produced and sold — with 
out changes of any kind 


Q. Who will back up the U.S. Rubber guarantees now? What about 
replacement? 

A. Kaiser Aluminum will guarantee all U.S. Rubber Wire 
and Cable Division products now in use on the same terms 
as originally established, including replacement. Former U.S 
Rubber products (which will continue to be offered) will 
carry the same guarantees as before 


Q. | have always liked the way U.S. Rubber people have served 
my needs; who will be doing the job now? 

A. The same people who served you before will serve you 
now. The purchase includes acquisition of Wire and Cable 
Division's nationwide sales organization, as well as the plant 
work force of 1200 people 


Q. Will the price structure remain the same? 


A. There will be no change in price structure as a result of 
the purchase. Kaiser Aluminum will continue to be a leader 
in maintaining a stable price structure throughout the market 


Q. Can | now buy both aluminum and copper electrical conductor 
from Kaiser Aluminum? 


A. Yes—and in a wider variety than formerly available from 
either source. One of the primary effects of the purchase 1s 
to broaden the product range offered by Kaiser Aluminum 
in both aluminum and copper conductors 


Q. How about the insulations used in U.S. Rubber products: will 
the quality still be the same? 


A. These high-quality insulations 
same in every specification detail. In fact, they will be sup 
plied by U.S. Rubber. Continued research cooperation will 
exist between the U.S. Rubber scientists and engineers and 
Kaiser Aluminum 


will remain exactly the 


IF IT CARRIES CURRENT... 


yz: = 


Ws ves 


oe 
cS 

, / ms 

NAS 


/ 
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your questions 


U.S. Rubber Wire 


Q. Will new people from both companies be calling on me? 


A. There will be no duplication of calls, because former U.S 
Rubber personnel will be prepared to present the entire 
broadened product line to those customers who can benefit 
by it. Occasionally, Kaiser Aluminum specialists will accom 
pany the former U.S. Rubber representatives to help present 
the complete line. Conversely, Kaiser Aluminum Sales Rep 
resentatives will be prepared to present the new, complete 
line to their established customers, assisted by former U.S 
Rubber spec ialists 


Q. | formerly bought through a Kaiser Aluminum or U.S. Rubber 
distributor outlet. How will this be changed? 


A. The distributor who formerly carried U.S. Rubber wire 
and cable will continue to offer the same products with no 
change. Present Kaiser Aluminum Distributor outlets als« 


will remain unchanged 


Q. Will there be any effect on the Field Engineering Services for 
merly available through either company? 


Ff. The technical assistance available to you will be greatly 


increased. Kaiser Aluminum—as the nation’s largest pro 
ducer of covered aluminum wire —1s already a leader in re 
search and product development, both in the laboratory and 
in the field. Now, by acquiring additional highly skilled tech 


nical personnel, these services will be further strengthened 


Se, CARRIES IT! 
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and Cable Division 


Q. How will the new setup affect my delivery date? 


A. The convenience of a new eastern plant location, plus 
additional sales representatives and distributors, will mean 


even faster and more efficient service 


The purchase of the Wire and Cable Division of United 
States Rubber puts into operation the twenty-third plant for 
Kaiser Aluminum, which started with three plants just ten 
years ag 

based on the « 
tomers, who, working with us 
Aluminum the nation’s 


his growth : yntinued support of our cus 
have helped to make Kaiser 
fastest-growing major producer of 
iluminum. This latest acquisition represents another step 
forward in our program of complete service to the nation’s 
rapidly-expanding electrical industry 

Kaiser Aluminum & Chemical Sales, Inc., Executive Office, 
Kaiser Bldg., Oakland 12, California; General Sales Office, 
Palmolive Bldg., Chicago 11, Illinois 


Kaiser Alominwn 


See “THE KAISER ALUMINUM HOUR.” Alternate Tuesdays 
NEC Network. Consult your local TV listing 





CIRCUIT BREAKERS 


11 


me 


be 
in ersten. 
b tailiee- 
seeete 
intel 


— 


NEW I-T-E SPEEDFAX CATALOG 


Just off the press—most complete circuit breaker catalog anywhere 


Her { p 


ipplication, In on oO ou get all this inf 


Complete range of sizes: ( overs individually enclosed and unit molded 
n lO to 800 amp ind large air circuit breakers from 15 to 4000 a 


ation on I-T-} vitchwear, unit ibstatior ind RAII px 


Application data and selection charts. Showing you the e « 


ect i parth ilar IPpli iti 
Full description. features and dimensions, wit! 


Prices and simplified ordering instructions. Save time when 


ind when you ordet 


This catalog gives the latest prices (supplementary price index will be issued if 


prices should change). Speedfax will be reprinted completely new at this time 
every year. I|-T-E authorized distributors are now receiving shipments of Speedfax 


I-T-E CIRCUIT BREAKER COMPANY | oe 
19th & Hamilton Sts., Philadelphia 30, Pa. X 
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| some nant?” 


Alumalet —A fitting name to remember te g 


(KILLARK 
[$7 LOUIS) 


here's a riddle that’s easy to answer... 


WHAT IS THE MOST MODERN FITTING 
» ON TODAY'S MARKET 
aT HATS BUILT TO LAST AND LAST? 


» taf. 
rahe 


brand new... 


KILLARK 


Plugs and Receptacles 


| 


ELECTRIC MANUFACTURING COMPANY 


Vandeventer and Easton Aves. St. Louis 13, Missouri 





41 Type MO 
ntire jacket in 


1 cod 


ey 
+g 


4 
4 


Portable Cord 


AF. ‘cy 
is 





* Plant maintenance men know maintenance costs are 


reflected in the plant manager s budget as production costs 


so they always look for ways to reduce these costs Here's 


your chance to help your industrial Customers Next time 


they have portable cord applications, send DIAMOND with 


built-in PM (Preventive Maintenance). Tell them Diamond's 


tough, oil and abrasion resistant sheaths ive longer wear, 


better moisture protection, and provide maximum flexibility Diamond DTX® Non-Metal 
Emphasize that they are available in jet black and the new lic WHITE Sheathed Cable 
No y oY é ‘ 
Type MD (Mill Duty) RI D-D-PRENE", all conveniently n-sticking, smooth and 
easy to pull. Clean to handle, 


marked to measure. They'll thank you for it does not flake off! 














oeeeeeeeeveeeveeeveeeeeeeeeeeeeeeen eevee eeeeeeeeeneeeeeeeeneeeeeeeeeee 


WIRE and CABLE Company 


Sycamore, Illinois 
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BETTER GROUNDING DEVICES 
for the Biggest Air Conditioner Market In History 


Get ready now for the biggest air conditioner market in 
history by stocking Bryant quality grounding devices. The 
complete Bryant line, for either 15 amp-125v a or 15 
amp-250v “qq (NEMA and ASA Standard configura- 
tions) assure once installed-stay installed service 


OUTLETS — Exclusive breakproof U-type grounding slot; 
locked-in mounting straps; welded grounding contacts 


CAPS — Rubber, plastic-armored, with and without cord 
grips, for any application 

CONNECTOR BODIES — Armored plastic or rubber 
with exclusive “Fiberite” face insert for severe applications. 
PLUS — Bryant quality connector bases, weatherproof out- 
lets, box mounting outlets, combinations. 


Listed by Underwriters’ Laboratories, inc 








THE BRYANT ELECTRIC COMPANY ( 
Bridgeport 2, Connecticut + cHicaco + Los ANGELES —_— 
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steer 
steady 
lamp 
profits 
your 


way! 


RAR RO 


The amount of good lamp busi 
ness floating around ts enough to 
make iny distributor's mouth 
water. If you could only get more 
of it and keep more of it 

Well you can = by selling 
( hampion lamps 

When you sell Champions you 
don't have to share the business 
with just anybody and everybody 
as you do when you sell a line of 
lamps carried « erywhere 

So why let good lamp business 
float right on by? Stect these 
steady profits your way by selling 
Champion lamps — known for 
fifty years for lasting lighting 


value. 


CHAMPION LAMP WORKS 


DIVISION OF CONSOLIDATED ELECTRIC LAMP COMPANY 


CHAMPION 


lamps 


Quality guarded by over 200 inspections 
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GENERAL CABLE 


BUILDING WIRE 


eis 1 = =m 7 
graye at ss Eee bh o. 


wg fiat =. Bh . 


~¥ = & es =. 


immediate delivery 
through over 500 Authorized 
Distributors! 


Make your job easier, save time and money rely 
on General Cable’s Authorized Distributors for 
prompt, on-time delivery of your wire and cable 
needs. Over 500 Authorized Distributors are backed 
up by large stocks in General Cable’s Distributing 
Centers strategically located from coast-to-coast 
For the best in quality and service, buy from an 
Authorized General Cable Distributor 


GENERAL CABLE CORPORATION, 
420 Lexington Avenue, New York 17, N.Y 
Offices and Distribution Centers Coast-to-Coast 


for quality and service...speciy GENERAL OH, ABLE 


31 
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One in a series to emphasize the economy of Electrical Wholesale Distribution 








AMEZ 
MANUFACTURING 
COMPANY 














Heck, it’s no special work load... 
happens every time the boss buys direct! 





‘Electrical Wholesaler Distribution reduces the Manufacturer's selling cost and thereby 
reduces the selling price of electrical supply material to the user. Therefore, our policy has 
been to distribute Thomas & Betts products exclusively through the Electrical Wholesaler.''* 


IT'S THE MARK OF AN AUTHORIZED T&B DISTRIBUTOR 


eheintened THE THOMAS & BETTS co. 


*Quoted from the T & B Plan of Wholesale: INCORPORATED 

Distribution. If you would like to know the 20 BUTLER STREET, ELIZABETH 1, NEW JERSEY 

omplete story of the T & B Plan, write THOMAS & BETTS, LTD., MONTREAL, P. Q., CANADA 
MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 


LOOK FOR THIS SIGN 
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CAROL EXTENSION “CORDSETS” 


in eye-catching displays to sell on sight! 


abi 
/ Penn-lexas 


we. Ever 


NEMA’ © SELL THE COMPLETE LINE 


CABLE COMPANY 


of The Crescent Company 


Pawtucket, Rhode Isiand 
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Blackhawk Industries’ SNAP STRAP 


...the original snap-on clamp... 
Snaps tighter <<a 3 holds its grip 
easier to Sell because it's easier to use 


Why it’s better... 


he B-I SNAP STRAP has the be 
the id of the bracke 








re s like 
ch! te 4 br eke t adds 

» the snap ‘anes id ¢ ct 

( of Kage y 


Quick installations, 
more jobs, | more sales 


in more profit fo 

customer an for you aad 
Bla okt ndusti SNAP STRAP 
means taster in ons 


TOPPne a 
is in the IAP STRAP 
The SNAP adelante $ 


pia c a jc oS 
eis BI | = YOU BUY cis cniy snrouch 


Electrical Wholesalers 


Write for 
FREE catalog 


age ndustries DUBUQUE, IOWA 
> 





Now ! Virden offers 
its distributors ALL 3 


mole 


For years Virden residential fixtures have been 
famous for quality. ‘Today the line is finer than 
ever. New decorative items have been added 
New designs have been de veloped. All to give 
Virden distributors more sales and profits from 


the home lighting market 


Virden’s line of fluorescent and slimline fixture 
is the fastest growing in the industry. New 
features that drastically cut 1 ition time 
have met with instant contract cceplance 
New numbers have been added to broaden the 
line and all are competitively priced to get 


the busines 


‘The recent acquisition of a leading industrial 
fixture manufacturer now puts Virden prom 
inently in this field. Added to the present line, 


vives Virden distributors the numbers they 


need to capture a larger share of the rich 


industrial market 


For three generations the 
= ; i 2: P i. 
of c JUaI ity an@ ioyairy il iy VIROEN 
John C. Virden Company, 6103 Longfellow Avenue, Cleveland 3, Ohio 


Member American Home Lighting institute 
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Tracks are constantly being moved as pit en- Cables lie in the sun or rain without any pro Shovel, being moved, carries 5000 feet of 
larges. Cables are moved with the tracks tection. They don’t need any cable with it in the steel box 


\ea% - 


: : M- : 
Workman manhandles the cable trailing o Notice long span of this cable bridge and Shovels lift up to 18 tons in one bite; they 
churn drill as it heads for new location extreme flexibility of cable in foreground operate 24 hours a day 


ELECTRICAL WHOLESALING—April, 1957 





Entrance poles and meter houses. Cables start from here, work at 440 


or 4000 volts 


T 
HE PICTURI how one of the greatest open pit iron ore 


Tron OFe MANE __ simi word Pron pica str hee 


shovels and drills, ‘Tiger br 
serves as a flexible nerve i te yply t huge ele 


ol rye trical requirements of machi hat oper 4 hours a 
finds | iger Brand day in temperatures that range from 1 1 the shade to 
minus 40° in the shoulder-deep snow 
Some of this cable has been in use since % and it 


still good 


Amerclad Sa a SE Sa Oe Met ome 


dr igged ove! harp rock il iu 

propelled boulder Kven this cabl ive! ‘ ix to eight 
° e ] 7 § years of useful life 

Look at the picture ind read the captions that tell 

in USe SINCE 9? about operating conditions. You'll s why no hea 

duty electrical cable has a greater reput on than ‘Tiget 

Brand Amerclad. Call your American ¢ Wire rep 

resentative for the whole 


AMERICAN STEEL & WIRE DIVISION, UNITED STATES STEEL, GENERAL OFFICES: CLEVELAND, OHIO 


COLUMBIA-GENEVA STEEL DIVISION, SAN FRAN PACIE 3 m TENNESSEE COAL & IRON DIV N. FAIRFIELD. ALA THERN DISTRIBUTORS 
L EXPORT COMPANY. NEW YORE 


USS TIGER BRAND ELECTRICAL WIRE & CABLE 


A STANDARD TIGER BRAND CABLE FOR 
EVERY SPECIAL JOB 





*® asbestos wire and cable ® varnished cambric cable 
® mold cured portable cord 
® shovel & dredge cable 


® paper & lead cable 


® interlocked armor cable 


® special purpose wire & cable 
LECTRICAL wine 
AND Came ® aerial, underground and submarine cable 
‘ 
. 





4 
7 5 
“8 sravet 


— INITE STATE 
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Highest profit 
business 
on the books? 


Some say it is some say it isn’t. The fact 


is, it can be! And plenty of smart contractors 
around the country have already proved it 

Not so long ago, these same contractors would 
not have touched home modernization busine: 
with a ten-foot pole. “‘Costs too high jobs too 
small men don’t like the work why should 
we educate the public ,’ they’d grumble, and 
a lot of other reasons were given 

Until they found that going after new con- 
struction business wasn’t always too rewarding 
Profits could be lean and competition tough 
and aclosely bid job could just as easily wind up 
on the “red side of the ledger.” 


The Farsighted, Profit-Minded Ones 


Then a few contractors with foresight began to 
see the profit potential in the rewiring market 

They saw that selling modernization was one 
way of getting out of the ruthless and suicidal 
price squeeze. They saw that as prime contra 
tors in contact with the consumer, they could 
profitably concentrate on selling a job “up” 
rather than worry about how low they could bid 

They saw that when they sold a homeowner 
on the benefits of “living better electrically,” 
the only way competition could scuttle them was 
by selling a better job—not by cutting price 

So they went out after rewiring work and 
started posting some of the highest profit busi- 
ness on the books. 


$10 Million Promotion Budget 


Now, for the first time in the history of the in 
dustry, responsibility for bringing in the con 
sumer market has been split. Heretofore, the 
contractor has shouldered the major burden. 


A 








j; (OMe mopeRNIZATION 
| = er 


Now the industry has taken prime responsibility 
for delivering the home electrical modernization 
market to the contractor 

A stayvering total of close to $10,000,000 will 
be spent in this one year to sell millions of re- 
wiring jobs. Counting secondary activities, that 


figure can easily be doubled 


How To Cash In 


Tie in locally with such powerful national pro- 


motions as “Housepower” and “Live Better 
Electrically.” Sell modern electrical living every 
chance you get —through employees, relatives, 
friends, through trade and civic associations 

Next, back up industry efforts to educate the 
homeowner. Use terms he can understand, not 
technical jargon. ‘““Comfort, safety, and conven- 
ience”’ mean more to him than “amperages” and 
“voltages.” 

And finally, remember that home electrical 
modernization is a potential $5 billion market 
Sooner or later its needs will have to be met 
Those contractors who go after the business first 
will gain the greatest profits 

Published in the intercats of the Electrical Industry. Reprints 

of this message are available by writing to Dept. FEHB at 


MURRAY MANUFACTURING CORPORATION 
1250 Atlantic Avenue, Brooklyn 16, New York 

Manufacturer of: Safety Switches, 

Service Entrance and Meter Mounting 


Equipment, Fuse Panels, Fully Magnet 
ic Circuit Breakers and Load Centers 


FOR A 
HAPPIER 
AMERICA 


¥ AT HOME 
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= > ’ BRASCOLITE 


SUPER-ILLUMINATOR 


Irked Bette 


SEELUX The 


GUTH.GLO 


CADET LUMINAIRE 
ARISTOLITE 


OPTILUX 
DIAGONAL - 
SPECTRAL ASSIMILATION ¥ ~ 


WAR-TIME MATELITE 


— 


é 


he 


STACK.LITE 


y 45 
; . 
NO-SHADOWLITE EP 
o 
p me , GUTH-LITE | 
rev $ vy 2 ‘ e 


ef 


».p years of lighting history 
written by the creative 
mind of Edwin F. Guth, Sr. 


Shown here are a few of the more than 160 
patented lighting devices invented by Edwin F 
Guth, Sr.—a pioneer whose devotion to 
better lighting has inspired an entire industry 
His company, now celebrating its 55th Anniversary 


has been oa leader in lighting since 1902 


THE EDWIN F. GUTH CO. ST.LOUIS 3, MO. 
OCULIST BRACKET TRUST =e name in ign 


PRISMOID GRATELITE** Ready 


~ 


s PEFLECTO® FLANGE 
Em 
'E]~- ‘ 





ELECTRICAL CONSTRUCTION WORK 





























PRIVAT 




















PUBLI 


el 








1950; 195 1952, MER yoga 1955) 
Get in on this 


Undreamed-ot savings for 
cost-conscious contractors 


wwe 5 
87 | 


1956 | 1957| 


EC&M ESTIMATE 
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Sales opportunities unlimited with preferred 
BLACKHAWK aluminum “1-bite’’ benders 


ETL ALLE OEE 5 \ GRR AS SIREN Sy ERI LCL ETE I. RANGE Nie 


D RUSH ._.a 4-billion dollar electrical 


construction market a rosy profit picture for 


BLACKHAWLK pipe bender distributors selling to: 


® residential and commercial electrical contractor 


industrial plant electricians 


» plumbing, heating, air conditioning and petroleum 


piping contractors 


ROFIT B 


So big at ilmost beyond j Only 45 qui 
trical construction mi ‘ er j need! ‘ ‘ So much 
demand for pipe bende punehe thing the 
to bend endl miles of condut I ny yuneh If ou re 
holes in junction boxes an rough Blackhawk pipe 
It reall iImazing thre a ‘ ‘ ler not one f those 
for new BLACKHAWK aluminum nite ence Blackhawk tn ev 
Accept mice Va immediat vhen ele | ‘ ear ot elling ordin 
found out Blackhawh vender ! 1? Tene the man fror 
bend pu 


ios qualit 
There’s a modern BLACKHAWK 


Profits come easier selling 
bender in every size and price range 


these exclusive BLACKHAWK features 


> New longer stroke ram MovEL Pump 
has full 13” travel 


® Aluminum removabl« 
RIGID CONDUIT AND PIPE PRICE 
top plate lock-on 
shoes 
ea Aluminum alloy frame 
@ “Optik-Angle’’ gauge and shoes mean 
— exact angle of strength with less 


bend always in view weight 


® By far the fastest, easiest 
to use benders on the 
market today! 


_O— 
— 


> “iis - BLACKHAWK 


Call collect Milwaukee 
ORchard 11-4000 
BLACKHAWK MFG CO., DEPT P-4447, MILWAUKEE 46 WISCONSIN 


extension 84 
: “World's largest manufacturer of hydraulic power tools 
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MEN RESPONSIBLE FOR 
POWER DISTRIBUTION KNOW... 


(F (TS PARANITE 
(TS RIGHT ! 


From Power Cable to Fixture Wire... 
you'll find Paranite quality 

outstanding. Thats why 

is Paranire Parause™; Hydr 

line of RH and RW 

Parasyn™ insulations 

to 2000 MCM) ar 


througho if 
PARANITI 





Paranite PARAUSE® Type RR Cable 





\PARANITE WIRE AND CABLE 


DIVISION ESSEX WIRE CORPORATION 
FORT WAYNE G, INDIANA 


MANUFACTURING PLANTS *Birminghom, Ala.; Anaheim, Calif.; Jonesboro, Ind.; Marion, Ind.; Tiffin, Ohio 
\ | Warehouses* and Sales Offices 


Cleveland, Ohio i ¥ Indianapolis, Indiana Omaha, Nebraska 2a int Louis, Missouri 


| 


*Kansas City, Missouri *Portland, Oregon San Francisco, California 


| 

| 

| 20 ne | / \ Hartford Connect cut *Newark, New Jersey Rochester, New York 
| 


Dallas, Texas 


| *Detroit, Michigan | “Los Angeles, California Upper Darby (Philadelphia), Pa Springfield, Illinois 
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New G-E Bulb 


TAILORED TO THE SPECIFIC NEEDS 


SPECIAL MERCHANDISING PACKAGE BUILDS SALES AND PROFITS 
THROUGH “COMPLETE LINE” ELECTRICAL SUPPLY DEALERS 








*ldentifies them as #* 11 ¢ Ips them sell bulbs ymotes electrical 
complete line Genera! and other electrical ipply dealers special 


Llecern Bulb dealers supplies t00 











a 


> ECE | 


TI: crass, , 
G-E BULB “SPECIALISTS” 


WINDOW OR DOOR DECAL 
LONG-LASTING CARDBOARD DISPLAY f promotes vas 


G-Eb 


ae 
STURDY, 


ort 


MERCHANDISING MANUAL 
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Promotions | 


OF ALL YOUR BULB DEALERS! 


CONTINUING PROGRAMS FOR ALL YOUR DEALERS SELL 
“BIG TICKET” ITEMS IN MONTHS AHEAD! 





G-E 3-LITE BULB, on ene seven BIG G-E YELLOW BULB PROMOTION 
PROMOTION IN APRIL THREE-LITE BULBS FOR SPRING AND SUMMER 
Party Brig a 


IV Db 


G-E PAR SPOT AND FLOODLAMP 
PROMOTION BEGINS IN APRIL 


‘ BACKED BY 
NATIONAL 
MAGAZINE 





Frogress /s Our Most /mportant Product 


GENERAL &@ ELECTRIC 
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GRIPTITE 
ee 


Protect Your Profits On 


“OLD WORK” INSTALLATIONS 


No. 545 GRIPTITE 


No. 500 with 
970 Support 
2" Deep 





No. 485 GRIPTITE 


No. 47] with 
970 Support 
2 Deep 


lo 
EASIEST BOXES TO INSTALL Raco Griptite Boxes have made a big hit with 


FOR ANY TYPE WALL contractors and electricians everywhere. They 
wooo, WALLBOARD, PLASTER like them because they re both ea yand profitable 


ONE SCREW ADJUSTMENT to install. If you haven't tried Raco Griptite 


ANCHORS SECURELY: SPECIAL Boxes investigate. You'll find that minutes 
ALLOY STEEL SUPPORT 


Ollars in your pocket 


ALL-STEEL EQUIPMENT INC. 


AURORA, ILLINOIS 
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Your customers read this ad 


I e | 
When you stock Rome FlexAli, t « Smaller inventory |! 
ble that i u Do Boost your sales 


« Easy storage 


* National advertising support | 


ROME CABLE 


Cc 2 8&8 8? & = «é ” 
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Cost-Cutting Pair. 


, 











Additional savings on your service drops 
now possible with Rome’s aluminum Triplex 


3. Lasts longer. 


Here 
1. Costs less. | 


SD + 


2. Cuts down installation time. 
be rn 
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If voltage drop is not a problem... 


Save up to 15% on cost of 100-amp service for 
new housing with Rome’s improved SE cable 


n/( 5 h | | 


Easy to use. \| 


ROME CABL 


You'll fin COR POR ATI O 
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FROM OFFICE .. . TO FACTORY 


entura Fan 


ind indu 





rican Blower 
\merican 


ichigal 


AMERICAN BLOWER 7 


oF 
Division of Ams RICAN -= tandard 
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fast, simple installation 


helps make CHROMALOX Electric Baseboards the Quality Line 


Chromalox Electric Baseboards are now packaged ir 
a new exciusive two-carton arrangement. One cartor 
contains the baseboard housing; the other car 
contains the heater element assembly. Nx 

bly, damage or loss of parts on the job 


ed.in, plastering and flooring are 
s fastened to wa Wiring 


x from rear 


Supports for heater assembly are installed di 
fixture installation. Brackets slip fit into po 


h wattage or stand 


gie or twin-heat 
é High 


ott streamline 


simple. Terming x@S are Sut ~ t ( . sp | Ss and corner pieces snap on 
either end of back pane allowing wir " f rew* rt « ’ “ 


as sixteer ont sous teet of heat with or 


nist 
of ¢ 


is ready for paint 
nections 


Edwin L.Wiegand Company 
RESIDENTIAL HEATING DEPARTMENT 
7595 Thomas Boulevard, Pittsburgh 8, Pa 


Heat Better . . . Electrically 
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SIMPLIFIES INSTALLATION 


SILVALINE TYPE SE CABLES — 100-AMP RATINGS OR MORE 


(Copper Conductors) ; Even with 200- 


RATING 


(in amps) 


CONDUCTOR INSULATION 


you can install 


Anaconda Silvaline* Type SE Cable is 
available in both copper and aluminum 


in sizes up to +4/0—large enough to 








handle even 200-Amp service. No 
(Aluminum Conductors) 


a emery conduit needed with Silvaline. 


(in amps) 


CONDUCTOR INSULATION 




















Amp service— 
Silvaline Cable without conduit 


rolde 
olden 


Contractors’ preference. 5 
cet cable with [ [i¢ ittay 


| | 
i re on) ic 


ASK THE MAN FROM ANACONDA 


FOR SILVALINE TYPE SE 
SERVICE ENTRANCE CABLE 





Advertisement 


APPLIANCE INDUSTRY PUSHING 
LIVE BETTER ELECTRICALLY 


Retailers enthusiastic about Top manufacturers back 
Live Better Electrically big spring sales drive 


ind small store ire using | Better | brands of appli 
theme and promotion materi t ! . in tt ta \ fetter Electrically’'s 1987 
ibout you it r dist | romotu herr i by applian manufacturers and 
you tie in dea i rt try to ba up their own sales 
among the 
Better Elec 


Spring Push on 


FRIGIDAIRE 


GENERAL @@ ELECTRIC 


ELLIOT WALTER, /’; 


He hh 


hed 


W estinghouse 


Dealer sales kit ready now 


| ! MO) & 
or distribut T 
Giant full-color blowup of the ‘Rate Your 
Kitchen consumer ad 
Ad mats and drop-in elements 
Roll of three colorful 7-foot streamers 


Full-color 72-page booklet, ‘Ideas to Help 
You Live Better Electrically 


e Car cards, streamers, and string tags LIVE i FTT rp R 


All this to he 


you ted nw Live Deter Ehcrealy? Electrically 





ELECTRICAL WHOLESALING—April, 1957 





April 





... that job calls for 
COLUM BIA 


the new FLEXIBLE 
LIQUID-TIGHT 
ELECTRICAL CONDUIT 


IT’S LIQUID-TIGHT! 


Flex-Seal has been designed spe 
tions—in chemical plants, mact 
breweries—any installation, nde 

coolants, salt air orrosive tumes 


other conditions that create haza 


IT’S SUPER FLEXIBLE! 


Because it bends easily to small se it 


corners and most irregular shapes sal tor wir 
tools, motors, pumps, air tdo« 


conveyors machinery 


IT’S ECONOMICAL! 


Because the first cost 
it eliminates maintenar 
to install too, cuts easi 


eane 


grey finish stays 


2 TYPES TO MEET EVERY REQUIREMENT 
nage i ———- 


with bonding 1s! 
Approved by 
Underwrite 
Laboratorie 
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dverse condi 


food plants 


ct to moisture 


abrasives, and 


nary conduit 


fits the tightest 
ng mm moc hine 


’ immusements 


\ 





/ 
/ 
f 
/ 


7 Downward 


New reflector fluorescent lamp 


throws more light where you aim 


SYLVANIA 


... the fastest growing name in sight 


5 
LIGHTING RADIO + TELEVISION ELECTRONICS «+ ATOMIC ENERGY 
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fittings 


are used by 
LEADING ELECTRICAL CONTRACTORS 


conduit fittings 


CORPORATION 
6400 W. 66th STREET, CHICAGO 38, ILLINOIS + division of U.S. INDUSTRIES, INC. Dag 
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™~= 


8 


’ ' 
pir . -_ 
a p no 
J LN 
% 


’ > 


In cleaning this wing fuel tank, Capital Airlines selects 
Okocord cables for their ability to withstand me- 
chanical abuse as well as contact with cleaning com- 


pounds, acetone, hydraulic oils and high-octane gasoline. 


where high octane fumes require maximum safety, 
airline maintenance shop demands Okocord cables 


Inl9 2, ( ipil il Airlines installed heavy duty The cords used in aircraft 


maintenance work 
Okocord cables on all their portable tools get rough handling and frequently come in contact 

with chemicals, such as cleaning compounds, paint 
ind explosion-proof trouble lamps. ‘The Gaus, tasters oad tedeudic olla, bat weehen 
change was made only after Capital officials cord sheaths badly. Then, too, you've got to use 
had investigated cord supplied by many these cords inside plane wings and parts of the 
leading manufacturers and were fully con fuselage where gas vapors are highly concen 


trated. It doesnt take much imagination to guess 
vinced that Okocord provided the safest what'd happen if a cord shorted there. We have 


pos ible ervice where high octane fuel and to use the very satest Okocord ! 


vapors were present Okocord can help you solve your cable 


loday, the company still uses Okocord safety problems too. For full details, contact 
xClusively for this type of wort According your nearest Okonite representative or write 
Capital's Safety Director, C. F. Schaub for Bulletin WH-451, The Okonite Company 


Passaic, N. J 


This product formerly carried the trade name Hazacord 


where there's electrical power... there's fe | KO we iTE CA & LE 
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Here is an established deluxe line 
G 

> ge SS] > wT a “4, . . » 74 rac 

of DAL clectric console ranges 


and SP clectric water heaters to 
a . . 7 € ; 
sell for additional profits. @ deg 


You can rely on the leadership of 





THERMADOR 


These electric console ranges 
and water heaters ( glass-lined 
too) are quality and beauty 


in every respect and will add 





many dollars to your 


present pront: 


Investigate immediately 


Wire, call or write 
FOR A DISTRICT SALES MANAGER TO 
SHOW YOU THIS OUTSTANDING LINE 
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OF 
QUALITY 
GROUNDING 


DEVICES 


GROUNDING 
DEVICES 
WITH A 

TERRIFIC 
“@sp” 


RATING 


QuALITY 
tops 


SERVICE 
outstanding 


PRICE 


RECEPTACLES 
2514 
PARALLEL SLOT SINGLE 
RECEPTACLE 
3 WIRE GROUNDING 
Wide Ears 
Double Contacts 


15 Amp.—125 Volts 


CAPS 
2517 
PARALLEL BLADE ARMORED 
3-WIRE CAP 
Heavy Bakelite—"'U’’ Shaped 


Blade for Grounding 
Cord Hole Diameter .187—.625 





2524 
TANDEM SLOT SINGLE 
RECEPTACLE 
3 WIRE GROUNDING 
Wide Ears 
Double Contacts 
15 Amp —250 Volts 


2527 

TANDEM BLADE ARMORED 
3-WIRE CAP 

Heavy Bakelite—‘'U’’ Shaped 


Blade for Grounding 
Cord Hole Diameter .187— 625 





2515 

PARALLEL SLOT DUPLEX 

RECEPTACLE 

3 WIRE GROUNDING 

Wide Ears—Double Contacts 
15 Amp.--125 Volts 


25178 

PARALLEL BLADE 

3-WIRE CAP 

Heavy Bakelite—"‘U"’ Shaped 


Blade for Grounding 
Cord Hole Diameter 437 





| 


2525 

TANDEM SLOT DUPLEX 

RECEPTACLE 

3 WIRE GROUNDING 

Wide Ears—Double Contacts 
15 Amp.—250 Volts 


s Available vory bh 


iA 


25278 

TANDEM BLADE 

3-WIRE CAP 

Heavy Bakelite—‘'U’’ Shaped 


Blade tor Grour ding 
Cord Hole Diameter 437 


Receptacles Avo on Box Cove 





4 
ADAPTER 


2573-1 

3-WIRE BAKELITE 
GROUNDING ADAPTER 
Polarized Slots and 

‘U” Shaped Grounding Slot 
3’‘ Green Thermoplasti: 


Grounding Lead 








3631 

FOR DRYER AND POWER 
CORDS. 30 AMP. DRYER 
AND POWER RECEPTACLE 
Flush or Surface Mount 
Polarized with “L"’ Shaped 
Grounding Slot 


30 Amp.—250 Volts 





3651 

FOR RANGE AND POWER 
CORDS. RANGE AND 
POWER RECEPTACLE 

Fiush or Surface Mount 
Heavy Bakelite 

with Patented Swing-Away 
Terminals —Polarized 


50 Amp. —250 Volts 








3530 

30 AMP. 3-WIRE DRYER 

AND POWER CORD SET 

One Piece Molded Rubber 

Cap—Includes Cable Clams 
30 Amp. —250 Volts 


Portable tools or appliances 

equipped with new type 
grounding caps” may be 

quickly adapted to regular 

2-wire outlets with this 

new adapter 


15 Amp.—125 Volts 


CIRCLE F MFG., CO., TRENTON 4, NEW JERSEY 
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YOU SAVE... YOUR CUSTOMERS SAVE 
with National Electric Wire & Cable on 


NON-RETURNABLE REELS 


HERE’S WHY...NO REEL INVESTMENT * NO BOOKKEEPING * NO RETURN 
SHIPPING * LESS HANDLING * LIGHTER WEIGHT 


National Electric provides non-returnable reels for all sizes up to 30 inch diameter 
Larger sizes are being developed and will be available in the near future 


National Electric Products |ijie) 


2 Plants « ll Weorehouses * -e 








Wyubsrulviies Van 
Act? * | 
j 


j 


An 4 


| PO ciication for 
vorescent Lamp 


Ballasts 


How these two emblems ona 
Sola Fluorescent Ballast assure you 
one high standard of quality 


The fluorescent lighting ballasts you buy may carry ard et by lamp and ballast manufacturers them 
one or both of two emblem UL or CBM. The UL elve for these factor 
Underwriters’ Laboratorie emblem indicates only 
Many 


: coop people are buying non-certified ballasts 
that a ballast meet sajely requirements The CBM called UL Sallast or erroneously ‘Ul 
emblem indicates that a ballast meets performance spe hallasts 
cifications, set forth by Certified Ballast Manufacturer users believe that UL listing assures satisfactory per 


to assure optimum lamp and ballast operation formance other than safety. Jt does not. UI 


-Approved” 
in order to save a few cents. Apparently many 


, does not 
There is no “double standard” of quality in Sola test for any operating characteristics that assure efficient, 

ballasts. In every case where CBM specifications or pro economical performance and long lamp life 

posed specifications exist, all Sola ballasts for standard Though it may sell for a few cents less. any ballast 


lighting service, meet or surpass the set standards. Every which does not meet the accepted minimum standards 


Sola Ballast is UL listed. In addition, the CBM emblem specified by CBM, costs many dollars more in terms of 
on a Sola Ballast assures you will receive rated lamp operating costs. We invite you to send for an accurate 
life, full light output, and long ballast life. Sola has no engineering report which proves this fact. It is based on 


second line” which does not meet the accepted stand figures given by people who make non-certified ballasts. 


GET THE FACTS rite tod r cof y's enginoorina 
report on the real cost of no . od orescent ng ballasts 
BALLASTS 4633 W. 16th Street, Chicago 50, Illinois * Bishop 2-1414 
CONSTANT VOLTAGE TRANSFORMERS © FLUORESCENT LIGHTING BALLASTS © MERCURY VAPOR LIGHTING TRANSFORMERS 
SOLA ELECTRIC CO., 4633 West 16th Street, Chicago 50, Illinois, Bishop 2-1414 © NEW YORK 35; 103 E. 125th St.. TRofalgor 6-6464 
PHILADELPHIA: Commercial Trust Bldg., Rittenhouse 6-4988 © BOSTON; 272 Centre Street, Newton 58, Moss., Bigelow 4-3354 © CLEVELAND 15; 


1836 Euclid Ave., PRoapect 1.6400 © KANSAS CITY 2, MO.: 406 W. 34th St., Jefferson 4382 © LOS ANGELES 23; 3138 E. Olympic Bivd., ANgelus 
9.0431 @ SOLA ELECTRIC (CANADA) LTD., TORONTO 17, ONTARIO: 102 Laird Drive, Mayfair 4554 © Representatives in Other Principal Cities 
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Satisfaction for your custom 

ALL BRONZE — wor .o wat of corroat 

ol ani mI pipe Cadmium 
platiny 


2 qui ives | 
meu TOP —cuts ‘\lation tim 
re jp pints yasure priax Heer iré 


ast astl 
ducit} yr uc tivity 


pRICED v0 move FAST - it 
margin for ron 


Ww ith a # 
ONLY rune ond TO STOR 
mieli allic * ed 


rally or yn 


tuben 


ost che 


yrie 


et 
ype conn clon. 


vip any 
stock oh SHELVES witt sagged 
‘ amp! sil 


inf mI ( lamp® 


W rite today: 


2110 HOW ARD $T. 


CEntral 18100 


April 19 

’ $7— 
7—ELECTRICAL WHOL 
ESALING 























is yourmost — 
important specification 


Wher ou speci the original P&S Despard Line 


ue specif the fine t quality in wiring de ices tod 
Introduced in 1932, now backed by 25 yea 


nis pre er bs espare ine is first ee 

istant improvement, the P&S D pard Lit : It’s simple—quick— 

choice with contractor—with wholesaler—with builder 7 

It adds to your reputation for offering only the best 
P&S Despard combinations of two or three switche CY Vere) | P&S Despard combina- 


exclusive Koto-Glo"’ re idential and T-rated t ole 


type outlet ind ipecial device ire 1 embled on 


the job in a matter of second Installation re pute / } 
fe in 4 r% (3) close cam! Just turn- 


easy to assemble these 


tions. (1) Open cam 


2) insert device 


no Change in basic wiring habits. Combination 

one-gang standard size plate. Accurately engineered on i ing the cam with your 
produced with precision the P&S Des; 

Line gives you dependabl trouble-tree 

for the life of the building 


fingers locks device 
securely in mounting 


1 ' strap; no screwdriver 
\ U ver—the original always eats i? imitation 
Kem mit } { | ] | ts ti fat 


full information, write us direct to Dept. EW needed. 





4 
Sl SRP OE > ee 


PASS & SEYMOUR, INC. 


SYRACUSE FF, NEW YOR K 
60 E. 42nd St., New York 17, N. Y. 1229 W. Washington Bivd., Chicago 7, II. 


In Canada: Renfrew Elec. & Refrig. Co., Ltd., Renfrew, Ontario 
8 ner “Maks ONE! ONL ee i e's 


MAKE THE COMPLETE JOB COMPLETELY P&S 
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TIMES and TRENDS 
One Good Step Deserves Another 


\ new warmth has been detected in manufacturer-dealer relationships. | 
Business Week les { 


und upp! ance 





publication feels it 


iaS happened ts the d 
» dre Deng tstened t ! I nowia 
Things seem to have taken a turn for the 
field, too. Manufactu: 


rel 


better in the electrical wholesale 


nor SOLICTLOU ol tne 


velfare than they have beet 


oncern into something a 


On March 


itt} nore concrete 


+ | lor example, a department of on 


distributor discount policy into effect (EW beb 
aistributors a discount adv on ordet hipped 
hipped direct to custome! 


new policy par 


performed. If more manufacture VC adopt 


ompensavion the disturbding 
Draked f not broken 


Another case in point for better manufacturer-distributor relations | 
policy manual recently published by another manufacturer (EW lan 
p. 140). By elling out the 

partner i manual draw 


ind-white of the printed pag 


tanding 


anulacturel 


LOI industrials and oth ul Duy 
alers. Here, too, is concrete evidenc reMavionsnly 


But manufacturers by and large have a long way to go before the millennium 
arrives. The oft-tossed off opinion, “Why should wi 
nargin—they Il only give it 


losed-mind point of view rt 


{ U ‘ ( | Valin | 
tithiy 


A problem more raw and running 
promulgated by 


t |e is dil 

Manufacture 
iributor loving 
ompetitive and warehou 
re-evaluate then plans \ po 


distributor relation tandpou t l 


Manufacturers who use full-functioning distributors to move their products 
und then cynically feed goods to brokers are playing the time-dishonored 
game of both ends against the middle. But th: 
middle, as distribut 
n other markets. I 


blisters on the traditional n ! 


iif} } 
Naturally, not all the sore spots are the manufacturer's fault. | 
at least equally 

i) doe the 


ouraved 1 


Ong ren ssl A$ 


ED F 
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Announcing the new General Electric 


Wallis Weg G Ut WaMu 





met 


] | 
UP TO 63% MORE LIGHT ON WORK FROM PRESENT 
FIXTURES ( ew |} phor generate 


i 
rot 
t 


hie r me ‘ I 
? UP TO 33% LOWER COST OF LIGHT: \ 
rca etl ri ot 


3 LOWER INITIAL COST PER FOOTCANDLE: \: 








ADVANTAGES OF NEW G-E 
WHITE MERCURY OVER OTHER G-E 
400-WATT MERCURY LAMPS 


NEW RW-1 vs A-1I (clearglass)| NEW RW-1 vs E-1 (clear glass 


NEW RW-1 vs J! NEW RW.-1 vs RCI and R1 
(color improved reflector shape) 


17% to 40% re i 
ght or ' 





Progress /s Our Most Important Product 


GENERAL G@ ELECTRIC 
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ELECTRICAL 


WHOLESALING 


APRIL+ 1957 


Once a baseball player 


in Western League and 
Southern Association 


. - » John McMahon, Smith- 
Perry Electric Supply, Dal- 


jas, has changed hats but 
not his methods. 


Selling Supplies 
ls Like Playin’ Baseball’ 


By John 


McMahon as told to Robert S. Bush 


iv | nad 
nd sleep baseball 
yw. I'm an electrical distributor 
ilesman pul the 
hanged. You've 
mn 


i 
N¢ 


picture 
OT tk kee] 


ind 


hasnt 
yOouT 
competition 


heads-uy 


‘ 
ve got to 
pla rder 
the Straight 
customers that 
pav off not the wild ones And 
have to know your customs 
vell for the payoff pitch 


tw 
‘ 


to get the o 
Vital—lIt's 


throw 


e Control 


t 
pit hes 


il¢ 

you nit ( might find 

prett making grand slam ) 

You've got e Use Same Language——What do 
ind thei tak to make 


ompetite 
anticipate their move 


a hit with ustomer?/ ind | nh 
April, 


I 


For how McMahon plays the supplies selling game, turn page. 
1957—ELECTRICAL WHOLESALING 
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Selling Supplies (cont.) 


Salesmen—Like Pitchers—Need to 


“Keep your pitches right 
across the plate... 


that | 
The onl 


ount 


KR hin 
blectri 


them 

e No Complaints It's ca to 

man what he wa But | first make 
he know vhat he want dont 

vant him complar ‘ lid that 

thi uppl 

factor to know 

ibout the odu he want ol in 
vest the | t pplication r them 
Il keep on pitching to these cu 

tomer Once | tind the pit h that sell 

them | ct tk tf lont lose the 


j 
PLIST 


‘“‘Work out with the 
right players... 


fo vet Nusin from a ustomel 
lake m mdustrial account for wm 
tance It suall Pos thle to see the 
purchasing agent, but | like to get 
icquainted vith other 
to know in making a 
e Touching All Bases First of all 
vith a prospe I » see if the 
plant emplo ‘ yy mainte 
nance man ) to see him 
first in solving electrical problems. He 

m a position t know first hand 
vhat suppl ire needed and to know 
the problems which need to be solved 
In one case (right), Frank Ward 
chasing v ind Everett Reed 
president « Rowe Machinery and 
Manutacturing Co In knew enough 
about the technical problems di 
ul the situation 

\ baseball, there are rules I 
follow in th busine: A contractor 
for instance, must be protected. If one 
makes installations for a firm, I will 
ilway contact him first to make a 


ale 


68 ELECTRICAL WHOLESALING—April, 1957 





Change-up for Different Customers 


“Call the plays and then 
follow through .. . 


? 
th last out. It 
hould mak ! 
hould be abk 
that is the way he \ 
© Gives Satisfaction 


in trouble 


for overall | 

every hour t ( if there mY) ! ! ofit 

custome! ill for I } j pe ‘ 

e Makes Contact f find ist } = the high or 

will contact him as soon rm I {| Nal ¢ Kriendship Necessary 
‘ . | j 


| 


Hall 
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— Self-Service 


wil How a 





- 

y ' “ | — . yu ge ick in’ the 
P| 5A ASP | WHOLESALE OM seid a gag egos 
Hed Gakwntey | vith | oubl - ee 
s im Dent ruber & Denn 


oniractors 


ten 
Pitt 
I he ) I thing Loo 
Denne ad i make my own 
ubstituth if make them on the 
that you re 
grocery list 
omethin chance 
t and pi k it uf 
| other Brown & 
ustom Denne literally has 
He omes im 
do a balanced 
ial-industrial con 
once i veck lor 
f ir needs. They 
three times a week 
Brown & Green 
on these pages show 


- i mal \ of what he does 


, el : , ’ “ P ni i i pattern of Stops 
“_ < pie M a . I ! } 


~ 
hoy which he 


Pp , ; ’ | ma ial buying that 


CONTRACTOR 





Brown & Green Supply Co 
Pittsburgh, Pa 


Fixture 


Here’s Denne’‘s Parking | | | showroom 


Route to Informal 


Reor 


Self-Service 


doors 


Contractor Denne goes in the 
front door at Brown & Green. 
He stops at the front counter, Boiler 
goes through the supplies bins, 











the wire area and the apparatus 





section, then to the rear check- 
meor 

out counter. Numbers are keyed Fixtures counter 
ou 

to photos on opposite page 


Front door 


Rear + 
doors | 
| Panel boords 


[ 
| 


) 
Supplies | |Bins}+—+ + 
| | | 
JL 


Outlet boxes 
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—Informal Style 





Contractor Uses It 


"We've had self-service for 15 years,'’ says James Brown of Pitts- 
burgh's Brown & Green, "and our contractors like the setup." 


EXTRAS 


5 CHECKOUT, | 


For how the wholesaler appraises self-service, turn page 





informal Self-Service (cont.) 


How the Wholesaler Sees It 
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]. Invoices 


2. Endorsements 3. Old Records 


Using Microf 


ACE D WIIH 


microfilm 


e Shortcuts 
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“Semi-Mechanized” Invoice Handling 


Ihere’s much interest among wholesalers in cutting inside 
1955 (p. 42), EW 


cost 


especially in the handling of invoices. In June, 
ported on one wholesaler’s copying setup. Above is a report on a mi 


filming operation 


Here, as a guide to consideration of these two methods, is how t 


work and how they measure up 
special translucent paper. This copy is then run through the machin 


as many copies as desired; the practical limit is 50-100 


may be figured and extended, then run through the microfilmer, The 


him record may be viewed by using a magnifving reading machine 
Microfilming Copying 


purpos 


advantages 


extras 








" 
re 


hey 


COPYING: Orders can be written, preferably with heavy pencil, on a 


MICROFILMING: Customer- or salesmen-written (or typed) orders 


core 








ABC's of Selling—NO. 7 IN A SERIES 








‘ 


“I figure he’s buying from an out-of-territory distributor—acting as a broker.’ 


racking the Tough Customers 


Teaming up with Old Bob, Junior Stevens picks up valuable pointers on 
how to probe for and counter the real reasons behind tenacious prospects’ 
objections. Result: he's ready to tailor his sales attack for best effect. 


By Winston N. Coburn 


4a LI IN URI AbD ou carn along thi Sell him freedom, bo Sell hu th idea of break 


him——but 


trip Junior told his veteran associat ing loose and show hin OW n profit 
from Pioneer Electric watch his credit \ good sim ! vould not let him 
Well, young fi it’s this way explained Old self get into such a tray 
Bob l Oo ve is territory years ago and | Now, how about the ‘ ‘ ontracting Company? 
want tf ‘ Vt) } ow-a-days. Besides, you wer Said he had bought from d Supply ( mpany 
telling me i or ome prospects that just won't for years responded Ino! Said, of course, we 
vive. Who are these tough customers? couldn't pretend to off 


Jumior briefed Old Bob on eight accounts on the try Right, and remember 1 nswered him 


said 
uhead who wet till holding out [hey proceeded to Old Bob Cseorge is a omer who likes to associate 
put in a good hard day of selling; then later that evening himself with a big compa é i certain amount of 
Old Bob suggested they go ove the day's work to se« prestige in doing busines A ther named some of 
What had been a omph hed the big contractors who do bu ‘ A us emphasizing 
“Remember our plar yan Old Bob | worked that they were smart operator 
only on the tou ustomers and you were to listen I emphasized the ze of the ma icturers we repre 
iretull to the! ‘ bj tion ind observe the ent how the were ide! > the fields | said that 
customer while rew them out with question Let's in our territory, Pioneer t A hig business. | 
tuke them on " } 0 ihout Smither’s Electr tressed the service 
what was hi hy on? irried in stock, and 
Said he Wi o ‘ oney ind uuldn tt buy just rot our first ordet 
now prompted Junior Now, what do bout € ompton 
Oka You iw me looking over his stock. It wa ( ontractor’ 
almost 100 per cent brands sold by XYZ Supply. Then Well, he said he wasn't in the market for anything 
when | asked him who called on him, he talked only today recalled Junior 
about the XYZ salesman, but did you notice he farrly Yes. I took Compton ‘ ecause Arthur seems to 


winced every time he mentioned the name, and he kept he the opposite of Mr eorge i uu notice on his 
) 


bringing up that money objection? desk the copy of an orde r ill jobber? The stock 


1 figure Smuther | urving an extended credit balance on his shelves was a hodge-podg ft lesser known brands 
with his supplier and they are demanding his full ipparently bought piec il fro variety of places 


business in return. | don’t think he ts happy about it I figure Compton as ust r who distrusts corpora 
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tions, who likes to do business with smal! firms 
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Uncover Real Objection 


Stress Brokerage Danger 
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Fitchburg’s Service Electric works up to 
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lighting and 


supplies 


sales 


upstairs. 





Air Conditioning (cont.) 


Cooling Beefs Up Supplies Sales 
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Have You Sold a Top 
Lighting Job Lately? 


@ ELECTRICAL WHOLESALING is co-sponsor of the International Light 
ing Competition, which runs through October 25, 1957 

@ Contest is open to individuals in wholesale, contracting, utility and de 
sign firms. It stresses quality jobs, has no limit on entries. 

@ Prizes total $5,400 in cash, |20 prizes in all. Winning entries will be fea 
tured in EW, and will get industry-wide recognition. 
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Pinpoints the Information You Need on 








Busways 


By W. J. Novak we pom ees iti Plug-in Busway 
and | ae F McPartland , } eS hag ns distribution busway 
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Branch Busway 


} 


Feeder Busway 
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Next Month: Pole Lines 
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INDUSTRY-WIDE PROGRAMS 





Housewares Going Up 


Last Year... And This Year 


HEAVY PROMOTION 


ind thorough imndust 


individu THE 1957 PUSH on electri 
ine inderway. Spring Is near 
Mothers Day Father 


tric housew mdusts ‘ Du d marrying time Not-far-dis 


manufactures 
teamwork wets the lit for the na th it 
Olunne | billion in | tant at immer outdoor living and 
Ihis total iccording to the hous ( hristmas time 
ine ection National Electrical Ih premise that housewares are 
Manutactures Assn ’ well over 7 yitt n effect, of more leisure 
double the 00.000 il behind — the 19S hous 
vh ent concerte es promotion calendar announced 
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“Distribution Pattern Successful’’—Hooper 


By Arthur W Hooper the right quantit 
NAED market 

It is understandable that manufa 
THE VALUE of the electrical distribu turers do not want to pay too much 
for thi I Yet, they till don’t 


in undentablk vant to sec priced so low that ther 


Executive Direct 


tor im the vVholesale distribution of 
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econom Unlike some 
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fact in today distributors go broke 
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' , 
' 
uccesstul and eflort should be » provide a full-scale, efficient service 
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Neither the manufacturer nor 


Electric houseware manufacture the electrical distributor can afford to 
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naturally look upon this distribution ce this happen 
ervice provided by the electrical di I he lectrical distributor today 
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market 

their distributors to have their product iy leclhining margin 
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They il dependent upon oads i \ i mounting 


(Continued on page 127) 





It's 
Housewares 
Time 


‘Latest available figures indi- 
cate that from 54 to 59 per cent 
of the sales of electrical house- 
wares are made through the 
electrical wholesale distributor.” 

bk. H. Mithender, Chairman, 
NAED Electric Housewares 
Committee 


Where's the industry going? 
Where do distributors stand? 
Here’s a roundup to help answer 
these and other questions: 

e At left, 1956 results and 
1957 plans, industry-wide. 

e At right, case-study of one 
wholesaler’s housewares story. 

e On page 91, manufacturer 


ideas on wholesalers’ role. 





FS, ey 


Housewares sales meetings with manufacturers are regular events—now that they're . 


Back Strong in Housewares 


The national outlook may be ‘'cloudy''—but Davis 


Electrical finds housewares are ‘'clearly profitable’ 


By Durward Humes 


e Marriage 


SALESMAN Tom Zale (above) gets 15 per cent of his volume from housewares. For story, turn page 
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The Payoff is “Extra Service’ 


Hardware accounts 
all-report list total 35 H 
help p | , 


Department stores 
housewar That. at least 


lom Zak 


x 


Th 


made the field | 
rn the prospe 
It took lot 
order VO! n 
on ! 
onfhiden 
e Steady Flow 


ount 


flow 


Building supply ouvc 
factor in the retail elect il | H 


Whatever ( riptio on ile finds t e Catalog loo 


maller 
Zale 


niding ippl 


April, 1957—ELECTRICAL WHOLESALING 





Manufacturers Speak Up: 





Housewares: How Do You 


Distribution of electric housewares has had a checkered career. Discount houses. 
catalog-retail operators, premium houses and the like have combined over the 
years to make housewares increasingly unattractive to apparatus and supplies 
wholesalers, who pioneered in their market development. Lately, distributor 


concern revolves particularly around the rising costs-decreasing margins prob- 


WE ASKED... ..- AND FIVE 


Manufacturer A: Manufacturer B: 


We are optimisti [here's been Wi thin that lectru house 
talk about an economic downturn in ile hould be at least as 
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Fit Into Their Future? 


ELECTRICAL WHOLE- 


27). At this critical juncture. 
ud no-names- 


lem (EW— Feb. 957 p. 127 

SALING asked several manufacturers for their comments—on 
mentioned basis—about the A&S distributor stands. Here's what they 
said. What do you think—are the housewares manufacturers 
in you? Send us your thoughts and we'll publish them, with or without names. 
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Wholesalers Respond Fast 


IVE YEARS AGO, they were saying that New England was down 
and nearly out, economically speaking. As the stories on these 
pages show, the deathbed reports were exaggerated. 

Here’s a roundup illustrating, in terms of expansion, how whole- 
salers have been affected—in just the past six months—by New 
England's resurgence. Two firms have moved to larger. more mod- 
ern quarters. Two other firms have opened branches to better 
serve customers. 

These firms are only examples. Others could tell the same 
tale, in effeet, of distributors’ dynamic response to economic need. 


Wahn Opens First Branch House 


ON NOY EMIBI K ° { } Wahn Co 
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Hartford Electric Moves From Downtown 


HARTFORD FElectri ippl ( moved its ne 
quarters in Novembs he new | i minute 
from the tormer building in do own Hartford, Conn 

Ihe building hich uses part of a 135-ft front 
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To New England's Comeback 


The situation has changed, dramatically, in the past five years. One 
big reason—as Dyer-Clark Co. Lawrence, Mass., can attest (EW— 
Mar. °57, p. 75)—is that when textile and other industries left, 
new industry filled the vacuum. 

There are other measures of wholesaler growth. Last year, Up- 
East electrical wholesalers led the nation in sales gain over 1955: 
up 23 per cent for the region (EW—Jan. “57, p. 79). This expan- 
siveness isn’t new. During the 1954-55 period (EW—Nov. 56, p. 
108), 12 per cent moved to a new locations vs. LO per cent for the 
entire country. 


Wesco Sets Up New ‘Service Branch’ 
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Providence Electric Features Lighting 
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SHOWROOM admin: 
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TIPS ON THE CODE 





Designed to help you backstop customers on. . . 
Article 230—Services 


Here's the meaning of the |00-amp, 3 wire service recommendation, its influence on 


wiring design and methods, plus how you can clarify it for contractor-customers. 
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in a series by B. A. McDonald 


NOTED AUTHORITY IN THE CODE 











Questions Which May Arise 


What is an individual residence? 





7 


Opinion: | 
wire feeder niended 








onduitt 
O RH ane 


maui 


2. Must service equipment have a 


minimum 100 ampere capacity? 
Opinion 


COMING NEXT MONTH: 


Article 240—Over Current Pro july 


tecthon Discusses the meaning rh} 

of 1956 Code revisions on fuses 4. Will the utility install 3 wire me 
in multiple, conductors in mul ters and service drops in all cases? 
tiple and the new ten foot tap Opinion: Mi 

rule for large feeders serving 

several panelboards. Will also 

cover how you can serve your 

customer to a maximum with a 


delta ma minimum of technical education 


pla ng the ex 
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Tips On the Code (cont.) 





“Emphasize the need for planning now for the future.” 





Continued fron preceding page 


onditior prevail that the re 
| Compute the size of the service entrance conductors for a single 
family dwelling with a floor area of 1500-sq ft and appliance loads 


Justifying Recommendation as shown (115 230 volts single phase) 


mmendatior vill not be enforced 


Ihe exampl harted (right) em 


phasizes the need for a 100 ampet Demand 
minimum serv he case cited | General Lighting Load: Watts Load Watts 


not unusual, It typ lot the average 
al demand of i ingle family 1500 sq ft at 3 watts $q ft 4,500 


is of today Small appliance load 1,500 
ippliances listed are common Total connected load 6,000 
ur new home ind even though Demand load (Sect. 2203-a) 
H Comans Sector 8 aaguee, © 3,000 watts at 100%, 


the yoimum lOO a er 
er a seeded = 3,000 watts at 35°/, 


mon tor futu 


treading th lin 


boundary be Appliance Load: 


cc toner ~ rabies Range 12-kw (Table 29) 
p;dequacy ind with th Water heater 4,500 
lime we may expect to Automatic washer 1.900 
uch an installation overloaded Clothes dryer 4,700 
Dishwasher 1,600 
Salesman’‘s Responsibility Diepesal 400 
Past experience indicat that the lroner 1,700 
NOt CORSET OR. S SENEEDREED OWN Furnace 600 15,400 
i forum where electrical contractors 
15.400 watts 


ind electrician rather ind freely 
thetr rip on the Cod the 
ctor, the tilit ind all other Demand factor 75% 
ippear to « | their normal 75%, 15,400 11,550 
procscun Section 2203-e 11,550 


[hey reall et down thew hau 
Total connected load 
ind m sore ‘ thei criticism 


justified I hi contractor deals pe Total demand load 23,650 
onally with the builder, who 1 er 

onscious of ; v cm Size of S.E. Conductors 23,650 230 V 102 Amps 
Viring cost 


No provision for future loads remains 
ad otf the re 


Bat olinasten —— Ratio of max. demand to connected load 23,650 70° 
middlk ) r ritical cor 33,400 
ition ind 1 ery tavorabl 
position to asst trv Clarification 
justification of controversial sul Overall Demand Factor: 70% 


only when he ! fully idVi dl 





ma he Cl helptul to the elec 
mental depending uy TYPICAL EXAMPLE 
knowledge of Code rules and 
reasons for such rule At tine 
he 1 onsulted for an opinion and 
therefore assum ome of the respon ‘ virit signs ind ne t ht the desirable fea 
ibility for a well designed installation i he 1 upward innot { ich one of these wiring method 
Ir othe e ot the LOO) ampere er { impere wiring to 
minimum service, he can justify thi 10 ampere load 1¢ single family dwelling of today 
commendation emphasizing the tol . Use example similat ) DOV : I ctrical energy than many 
wing facts fo prove your contention Or ¢ small industrial or commercial 
I. Residential load ur increasin §. Emphasi he need tor “planning ‘ upancn ised a decade ago, and 
rapidly and will continue to do so vr the future Unless we do, the r conditioning and electrical heat 
the future bottleneck of today will be with ! iO ontinuc to grow, hous 
2. Such loads cannot be served satel ul tomorrow } swe fla considered it in the 
or efficiently without adequate wiring 6. Compare service cable assemblies past vill bec i very significant 


from the service to the branch circuit vith conduit and = tubing icewal 
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DM 


the original 
concrete-tight 


INDENTER 
FITTINGS 


for E.M.T. 


THE NEW 


Insulated 


Connector 


“Rod Throat 


Cross section 


BM607 


Pocket 


INDENTER FOR 


Size—Only 10” 


1A” 


Long! 





— 


BAlESEL ME 


Briegel Representatives 
from Coast to Coast 


J. H. Akermen 

813 Sistina Avenue 

Coral Gables 46, Florida 

Mohawk 7.3864 
* 

Merry C. Andrews Co. 

5440 Gravois Avenue 

St. Louis 16, Missouri 

Phone: Hudson 1-7373 

* 

Crescent Electric Sales Co. 

1800 N. Humboldt Bivd 

Chicago 47, Illinois 

Albany 2-2600 
* 


Phone 


Phone: 


R.L. Cunningham Electric Co. 

843 South Front Street 

Philadelphia 47, Pennsylvania 

Phone: Lombord 3-3660 & 3-3109 
o 

L. J. Crews 

1725 Arlington Road 

Richmond 20, Virginia 

Phone: 4-2273 


Curtis Sales Corporation 
3231 Warrenville Center Rd 
Shoker Heights 22, Ohic 
Phone: Skyline 2-0225 
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Herbert L. Jones 
745 Ohio River Bivd 
Pittsburgh 2, Pennsylvania 
Phone: Linden 1.6684 

. 


AlLevin & Associates, Inc. 


1200 So. Peters Street 

New Orleans, Louisiana 

Phone: Tulane 8480 & 8489 
e 

H. A. Maggiore & Son 

5 C¢ 

Cambridge 42, Mass 

Phone: Kirkland 7.4954 
e 

Ernst F. Hauch Co. 

1282 Folsom Street 

San Francisco 3, Californic 


Phone: Hemlock 1-1828 
7 


urleton Street 


R. C. Handy Sales Co. 
4811 Excelsior Blvd 
Minneapolis, Minnesota 
Phone: WAlnut 6-2939 
x 

L. D. Hood Sales 

1133 West 8th Averve 
Denver, 
Phone 


Colorado 


Acoma 2-8001 


SOLD ONLY THROUGH 


WHOLESALING 


A. Lee Clifford 

1801 West 18th 

Indianapolis 7, Indiana 

Phone: Melrose 6-4449 
. 


Walter $. Nash 
2101 Tulo Street, N.W 
Atlanta, Georgia 
Phone: Elgin 8071 

co 


Rutkin Electrical SalesCo. 
935 Stanford Avenue 
Los Angeles 21, California 
Phone: Tucker 12244 5 

a 


Valkus - Kissel 
1711 Kelly Street 
Dallas } 
Phone 


Texos 


Homilton 8.7388 


o 
W. W. Wheat & Son 
2219 art 
Seattle | 
Phone 


Avenue 
Washington 
Seneca 6222 


7 
Arnold J. Young Co. 
12600 Hamilton Avenue 
Highland Park 3, Michigan 
Phone: Townsend 9-508604 1 
. 


£. J. Martin Company 
150 Nassau Street 

New York 38, New York 
Phone: Worth 4.6270 


rat 


OME 


GALVA, 


fA 


“BM" ¢100 


Cutter fc 


“BM" #1000 
Holder for 4, % 
E.M.T 








“BM" #600 


jyeable Jaw Indenter 


FITTINGS 


Ny 2) 


All B-M indenter Fittings are UL 
Approved as concrete-tight and 
all Compression Fittings as rain 
tight as well as for general use 
File Cord £10863 
With Federal 
W.F.406 


Also comply 
Specifications 


METHOD 
T00L 


ILLINOIS 


ELECTRICAL WHOLESALERS 





. a 


ui < 


—\ ; 


Loading up with the latest sales-boosting material, industry delegates to the 13th annual 
AW conference got the local promotional ‘’ word.”’ Now, they’ll be 


Pushing Wiring Harder 


THEME of 
tion of ill 


omplet oordina 
national ma local 
program underlined hy 
peakers and panel discussion it the 
sth annual National Adequate Wiring 
onterence in Chicago 
Ih oupled vith promotion 
public ind sales aids were described 
is the ke' to a successful adequate 
viring movement. The 400 represent 
itive of all 


il industry who 


seyments of the electri 
ittended were told 
that complete coordination within the 
industry is nece iry in view otf the 
intensified and 


continuous idequate 


viring promotions being conducted b 


most of the delegat 
Distributor Lester | 


eral chairman of the 


Barrett, gen 
successful con 
ference and a member otf the Na 
tional Adequate Wiring Bureau's ex 
ecutive committee ald that four out 
of five 


to an electrical tarvation diet he 


American homes are limited 


cause of inadequate wiring 

The variety of electrical appliances 
and equipment available to the publi 
almost staggers the imagination,” the 


president of Barrett Electri il Supply 


94 


On the Local Level 


Co St Lou added In order for 


the nation families to realize full 
the personal and economic benefits t 
” gained trom complete use of such 
products, at least 20 million existing 
homes must first have more virin 
installed 

e Speakers Optimistic 


1956, emphasis was placed on the co 


[hroughout 


ordination of national and local pro 
Wiring, Live 
Housepowe! 


gram themes: Adequate 
Better Electrically 

\ note of optimism wa 
by Ralph J 


National Association of Electrical D 


ounded 
Brown, president of the 
tributor ind manager-ma 
Gseneral Electric Supply Co 

Many of us are well awar ot the 


Keting ol 


svreat eflort being expended to make 
the onsumer wiring conscious he 
nid I hese programs appear tw hr 
taking hold and will, | think 
results beyond our fondest hopes 

Brown 


(nan evel there is a need tor 


produ 


ontinued that now, mor 
iction 
it the local level to take idvantage 
ft this 
public. Because of this, he added that 
NAED distributors are 


wiring consciousness of the 


mobilizing 


gram which will as 


ontractor im selling 


ve selling tools t 

Brown added I he 

dramatic so far ind one that 
taken the potlight at this meet 
th Hou epowel 
ind the 


rating sheet 
ompanion Housepowe! 
form give the con 
etup for opening and 

er viring sale 
to the 


promotion 


industry to 
publicity 
to these selling aids. We 
nto the hands of the 
tor and show him 
used as an efiective 
more wiring busines 
ught possible 
ned that NAED has 
inter display which can 
enser for the House 
ind estimate pro 
Feb 57, p. 85) 
ise on the distrib 
ind is designed 
the contractors at 


tention flort to help him 


ELECTRICAL WHOLESALING—April, 1957 





WINNER... 


e Efforts Successful 
Live Ke {ter | 
Housepowe! prove 


ar 


successful 


ne mdustl 


YO6, member 


told For « Lampic 
the Housepow 
identifed by 

the peo] le 


wel 


nation-wide 


agition, member 
thusiast! 
But wha 
\ two 


being 


Alke Nn 


planned 


Milton Alle 


vice president in charge 


the *hiladelophia Electri 


member of the NAWB 
mmiuttee 


First i 


planning 


ong-! 


ira pee 


ition 


msumer educ 
id will pre-sell 
oO will prov 
eptance t 
it the sellir 
ractor. dealer 


After thi 


April, 


iif Mass mi 


rogr 
program 


dia. [his will increase 


ation and motiy 
the Housepowe! 
ide a backlog 

ve powe! 

iw level fi 


nd utilit 
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nouse 


ent and tuture 


;dditior 


in overall AW 


' } 
ipa ! ‘ 


e Opportunities Available 


that the 


ai 
(For a 


adequate 


1956, turn 


DELEGATES . 


detailed 


wiring 


to the next 


account of 
promotions 


page) 


Argast’s 
during 








His Program 


Helped AW 


Come Alive 


ARRKELL-ARGASI Electric Co 
of Indian ipol Ind was pre ented 
Merchandising 
distributor 


the Look magazin 
Ach 


lassification for its outstanding ade 


ement award in the 


quate wiring promotion during 195¢ 


I he iward wa «it 


pial Manager C hark I 


pted in Chicago t 
Argasl 
Commenting about hi promotion 


ivVS that adequate wiring ha 


ved some descriptiyv face lifting 
during the last few 
Adequate 


Housepowel! Mh 


Wiring identihed 
veneral lighting th 
For Livin I he 


hits ill ) the nti 


momdu 
the 
tribute individ 
movon vith hi istome! Arp 
idding that whether the di 


tributor use the program or not 


contintie 
national need ind the one tac 
wh OMMUNIt continu 


mor erious annuall 

e Starts Promotion lo help allevia 
ituation Arga 

three 


ined to t th 


thi erious put into 


perahion a point program d 
Importance ol 
idequate wiring locally 

I. Cultivation of — the residential 


building and commercial construction 
markel 


, j 


2. Util ! 


ition of the direct matin 


program as a promotion of adequat 
viring 
% Utilization of the 
Home Lighting Institut 
motion 
Argast 


used 


COnCE pts 
American 


national pro 


Dodwyve 


cultivating 


explains that report 


were extensively in 
in the new build 


market As an 


ind establishing leads 


ny ind remodeling 


SALES MANACER 


k { ’ 


id hes 
three 


port VOT ai 
by the ile 
build 


group 
residential home 
builder 


building for resale ind rrr 
builder, onl 


occupant idential home 


yf the ogram 
vere made to the 


' 


group erage number ot lead 


totaled about SO name For the home 
Argast 
mailing re ery 30 day This in 
luded as mnal letter addr 
Mi ind Homebuilder 
lowed by 1 i ( ! 

the mpo 


wwe! mace four 


ent ina 
builder 


COMM 


livhting ich residential 
n the re irket, and the 
il burld mad 

then 
po ible 
e Mailings Stressed ——In hi 
program of utilizing direct mail me 


thod in promoting adequate wiring 
than 
of literature during the cal I hese 
ncluded sal letters trom the distrib 
utor pointing out how to live and work 


better electrically 


Argast mailed more 600 preces 


whethe in home 
0 n industrial plants 

In gen il 
the following 


potential customers on 


mating ere mad 
number ft customer 
vhose 


mequak 


iid would be beneficial 
wiring program 
1. 550 ndustrial 
2. ) selected 


flat 


pr rsonnel 


contractor 


() Indianapoli 
1.400 per Ons 
unclassified list 
least One piece 


in the hand 


gual 
consumel 
lighting 
nmxtur 
| ' f tlet 
ain ‘ 


e Stress the Idea 


this poten 


the at 
mMsume 


page 122 
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GEDNEYS RIGHT THERE IN YOUR CORNER 


helping save time ...hold down costs 


CORNER FITTINGS? Well, here are three rest of the full Gedney line they’re made of un- 
that have proved immensely popular for the breakable malleable iron...accurately machined 
simple reason they’re easiest to install — save and threaded... individually inspected. Order 
time and labor that really counts up. Like the Gedney — always — for lowest installed costs! 





9U RNER ELLS 


Fitted with gasketed cover. Both ends female. 
Made of malleable iron, cadmium plated. Avail- 
able in a full range of sizes from '2" to 2”. 


90° CORNER ADAPTERS 


Fitted with gasketed cover. One end male, one 
end female. Made of malleable iron, cadmium 
plated. Your choice of sizes from 42" to 2” 


NE PULL-IN COND 


Today's top specification for space-saving, ma- 
chine wiring, easy wire pulling. Malleable iron, 
cadmium plated. Sizes run from 2" to 2”. 


nal ae 
he as -- =. 
« ea > aii! , « 
. ‘Seen? i 


, ay halla es fe=9 
Le ae SOs dy <<>> #3 oF ,o =_n~ 
*~ ‘eae SoSSLEe G iste - 


GE sitar cage 
— GEDNEY 


FLECTREISE OMPAWN Y 





RKO BLDG. + RADIO CITY + NEW YORK 20 
Foundry, Factory o 


GEDNEY FITTINGS FIT 
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FLUORESCENT 
LAMP 
BALLAST 





“suszc's"” | TRANSFORMER CO. 


Fiverescent Lamp Ballasts 2950 NO WESTERN AVE CHICAGO 16 HL USA 
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...the first major development in 
ballast design 


N 


ADVAN-guard, an integral part of the ne 

Ballast design, adds years to ballast life by preve 
ballast operation at abnormal temperatures. ADVAN- 
guard protects against excessive voltage supply . 
internal ballast short circuiting . . . inadequate lamp 
maintenance . . . improper fixture application . . . and 


eliminates the need for individual fixture fusing. 


ADVAN-guard is pre-set to instantly and automatically 
“‘trip-out"’ when the ballast is operating at higher theth 


and the baltigst resumes operation. erheating con- 
tinues .. . ADVAWN-guard protectiag’tontinues. ADVAN- 


vard, by maintainihg norm 


ADVANCE The Meant of the Lighting Industry 


C= ~newene' | TRANSFORMER CO. 


Fiverescemt Lamp Betiests 2950 WO WESTERN AVE CHICAGO 18. Hi USA 
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Keep your sales curve [JP 


with Columbus. 


CONDUIT FITTINGS 







































































They're easier to sell because they're easier to install. For years the jobber, 
the counterman, the truckman, the electrician . . . all have preferred Colum- 
bus brand products because they're properly gauged, carefully chamfered, 
perfectly reamed, rigidly inspected, conveniently packaged and labeled. Be 


sure your stocks are adequate and sales will take care of themselves. 


SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 


Q 4 : a _| 
CONDUIT PIPE PRODUCTS co.. or UOLUMBUS, OHIO 





PIPE COUPLINGS ¢- PIPE NIPPLES - ELBOWS, RIGID & E. M. T. 
RUNNING THREAD « GOOSENECKS «+ WALL PLATES 
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CAN INDUSTRY 


A Progress Report on Faculty Salaries: 


UP... But Not Nearly Enou 


Tui CHART on this page provides a report ol other Lroups w howe salary progress is 


the progress being made in solving a problem charted. 


of crucial importance to every American. The This me 
problem is that of seeing that college and uni direction 
iculty members get decent salaries biggest sing! 

This new chapter, which brings the story { Foundation gi 

ward two years—from 1954, when it w college 

dealt with in this series of 

1956—has a decidedly cheering elemei 

in the last two years faculty salaries | 


real headway. 


What is Happening to College Faculty Salaries 


Percent Change 


Two Years of Improvement Real income Beton 


Taxes 
In 1954, in terms of what their salaries wOee-OS 108 
would buy, faculty members as a whole 
were actually worse off, by 5‘: . than they 
had been fourteen years earlier. As the 
chart shows, over the irre period the real i 
come of the average industrial 
creased by almost half. And 
buy, the income of the ave 
protession il training 
the aver ige lac ulty member 
80%. 


In 1956, however, the average faculty 





salary would buy about 12°: more of 
goods and services than it would in 1940. 
Relative to where they were two years be- 
fore, faculty salaries showed a larger gain 


over the two years than those of any of the 
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helped a jot And 0, many cases, have 


tepped Up money-ralsing Campalpis by alumni 
group ind cooperative regional and state 


group ot college . 


Still a Long Way to Go 


However, faculty salaries started their 
ascent from such a dismal depth that they 
still have a long, long way to go up before 
there is room for the comfortable convie- 
tion that they are fair, or even safe, fromthe 
standpoint of protecting the nation’s vital 
interests. [t still remains po sible to find many 
hocking companion pieces for the following 
incident recently re ported to a MeGraw-Hill ex 
ecutive group, working on problems of finaneial 
vid to higher education, by the president ofan 
illustrious small liberal arts college 

“The reeruiting ofheer of one of out large 
industrial companies came to our campus a lew 
weeks ago the college pre ident said, “and 
offered five of our seniors higher salaries to start 
working for that company when they are gradu 
ited next June than the salary received by any 
member of our faculty. And the seniors, of course 
promptly went to then prolessors to seek advice 
on whether or not they should aecepl It doesn't 
take much imagination to see what this sort of 


thing doe to the morale of a faculty 


Senior Teachers Fare Badly 


One of the more devast iting things it does, of 
course, is to make the more ¢ xperien ed college 
ind university faculty members receptive to the 
idea ol going to greener pastures, currency 
wise, in business and industry 

For these senior faculty members the 
financial pounding in the past 16 years has 
been even worse than the chart indicates. 
While the average real salary gain reported 
by the chart has been 12°°, the average 
salary of a full professor still buys less 
than it did in L940. This is because most of the 


salary increases have gone to beginning Instruc- 


tors, for whose services industry has been pro- 
viding the sort of competition reported by the 
liberal arts college president 

And it creates this financial lackluster of 
posts as senior college faculty members right 
at the time their services are needed more than 
ever to handle the oncoming flood of college 
and university students. Between now and 1970 
college and university enroliment is expec ted 


to double 


What is Needed Now 


What is clearly needed is a continuation 
and intensification of the drive to increase 
their salaries to a point where college and 
university faculty members will be sharing 
somewhere near fully in the general pros- 
perity of the nation. It could be counted good 
progress in this direction if over the next two 
vears faculty ilaries on the iverage were to 
go up inother 1: with most of the increase 
concentrated in the or faculty ranks. And 
this can be made possible only through more 


outside contributions 


There is reason to be encou! iged hy the prog 


ress that has been made over the past two years 
mn bailing colle pre ind university faculty mem 
hers out of the terrible financial hole into which 
they were allowed to slide. But there is the most 


urgent occasion to keep at it and harder. 


——- 





This message is one of a serie prepared by the 
VUcGCraw-Hill Departmer t of kconomics to help 
increase public knowledge and understanding 
of important nationwide developments that are 
o} particular concern te the business and pro 
fesstonal community served by our industrial 


and technical publication ‘ 


) 
Permi ioni freely ex ed to newspapers 


roups or individuals t or reprint all or 


parts of the text 


Aeusta Ueber ~ 


PRESIDENT 


McGRAW-HILL PUBLISHING COMPANY, INC. 
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Sikorsky Aircraft’s 
“Plant of the Year” 


‘his spacious new helicopter plant recently buil! 
by Sikorsky Aircraft, division of United 

Aircraft Corporation in Stratford, Conn., co 
nearly 18 acres and can easily be expanded 

to meet future production need 4 model plant 
every respect, it has been cited by Factor 

Manage ment & Maintenance as one of the lop ten 


in the nation for 1956 


One of the requirements for this outstanding 
Sikorsky plant wa in electrical system of the 
highest quality That why Phelp Dodge building 


wire and cable were installed 


On every wiring job where top-quality performances 
expert workmanship and experienced ‘know-how 
are called for, if pays to rely on Phe ps Dodge 


u Phelp Dodge distributor! 


SALES OFFICES: » 


Angele Me 








ANOTHER GREAT AMPROBE 


q ways easier to sell because 
its 4 ways 
easier to read! 


1. One-hand operation! 
A flick of your thumb 
changes the range 


You ee only Ole cale 
ata time. F'ow current 
ranges, tio voltage ranges. 


New magnified dial! 


Longer scale length 


ryy ’ 1) Z hi ‘2 rT 

The Nei a bhy Pa ‘, , Pointer-lock “freeze 

improbe 4 J : needle at reading. Needle 
can be locked in place and 


read away from conductor 


14 models to choose from. There 

for every job and évery budget 

and 250 volts to 1200 amps and 600 
And from $19.85 to $67.50. Make 

in on the continuou ird 

the complete line 


WORLD’S LARGEST SELLING 
SNAP-AROUND VOLT-AMMETER 
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NEWS FOR THE INDUSTRY 





the innual 


h i 


Home Building Keeps Sliding 


Nil 


@ February starts at 8-year low; '57 behind '56 by |5 per ad 


cent. ‘Tight money" stifles "increased demand." 


@ Housing agency wields “axe."’ Politicians have plans; 
home builders have, too. ''Two-house families''? 


| bm IDES OF MARCH hit the home Federal Housing Chief A 
ulldu f ippealed again for standby 


iw industry hammer blow pow 
lown payment requirement 


! the squawks mbled those ower ck 
thumb meet fHA-insured mortgage 


na 


I ird when a irpel 


n ime fat ise maximum interest ral 
At midmonth } dmin on backed loans to five pet ‘ 
t, al fil more money for Fannie M 


j 


te h 
; 
requested 


cutting 
tself w ISIN idministration has 
{ | billion——C ongress 


d1 
il for halt 


map “SIS 


f 
tO 


nd Home Finance A 
( oner to trim (A) idly riven appro 
I mount on a stop-£ 


total appropriation | 
marked for the Fed Natior Mr. Sparkman, however 
first word. His bill would 

yment of the population 

AT) 


buy homes with no-cd 


t main function of buyin FHA-insured 

. and FHA-guara d mortgag r ent interest. Since littl 

nd consequently t A | ed rivat nortgage mone ihe 
Vailab at this rat Mr. Sp 

iuthorize Fannie M t 


year to purchase 


man 


| 


Wou 


rts oF ndividual he buyer O million a 
, under his program 


But the uran ere received \ ( 
b let ViItn { | The bill wa iumed at 


butliders i ICN 
ceptancs he f ‘ underprivileged” group 
‘ OUSsING conceivably — be expand 


llation of 
ryon 


if 
ould slow the rall ice < ilmost 
struction It wa ex pec 
I vould meet on 


¢ Outlook Bleak— Also o 
vernment eported } on t in economyv-minded 
Howev if the monthl 


ted that thi prop 
ide rabl Oppo 
(Con 


" " 
ift 


v had 

May 

ent fron 
total 


,O0O0 unit 


f, the 


nw) 


(MM) 


the gover 1ES HONORS five 
yn Friday ng installatior 
® Quick Work Mond naust 


ri had } fn 
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BOS* — OF THE Se 


JOB-ENGINEERED 
ELECTRICAL BOXES 
AND WIREWAY 


Build and maintain 
Customer Satisfaction 














Increase Sales 
and Profits 


engineered for 
casy installa 
BOSS boxes are 


wauge steel, 








corners, with 
easy knock 
mu im _ mn dur 
ible gray baked en 
el (ple rlete line 

" 





1 covers 














Bureau of 
a compart 
reasons 


r first com 


FLANGED OR FLANGELESS yeas os 2 yardstick “by winch | 47. Whats mare, I the 
WIREWAY WITH FITTINGS —°%,2hsolote busines: done, Reps lag 


cont any 


j / 
our reader 


Bass i 
Vittings are easily 
idapted for “close fit 
obs where space is at 
a premium. Available 
vide range of 


ingeless wire 








equipped with 

hields to pro 

it is drawn 

vs, 1€@5 

Tele 

t 5 nip 

these 

and orher tf ings are 

a railable " + vlna | 
wirewal 


Better Buy BOSS your all-in-one 

urce tor qe ility electrical boxes and 
wireway old through distributor 
only. Write for catalog and compl ‘ 


information on the entire line 


THE HUENEFELD CO. 


LIGHTING GUIDE | 
Cincinnati 25, Ohie, USA Siow, bive , , 
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_DYNAPRENE 
Paritdtle Cort 


with Complete Confidence 


WHITNEY BLAKE sells its portable cords only through electrical distributors who are 


serviced by seasoned, technical company salesmen, experienced in sales promotion. 


WB DYNAPRENE, 14/2 SO and larger is listed by the U. S. Bureau 


of Mines and Pennsylvania Bureau of Mines, identification number 


P-118 BM. 


FOR YOUR CONVENIENCE this tough, long-lasting cord is put up in 
250 ft. spools in sizes up to and including 16/3. 


Write for complete 


4 


a «9 
i, as” WB Portable Cord 


\! 
catalog... 


there is no charge. 


Well Built Wires Since 1899 


©1957 


Ao | 
\ <9 WHITNEY BLAKE COMPANY 
NEW HAVEN 14, CONNECTICUT 
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WHATS HAPPENING IN WASHINGTON 





Better Lighted Highways? The American Roadbuilders’ Association 
is urging states to include more illumination as part of the big federal high 
way program for 45,500 miles of new interstate roads. At the same time 
recent Cost estimates in from the various states are running nearly double 
what they were back in 1954—the figures Congress used to base its $25 
billion federal “matching” aid appropriations on 

[he upshot is that Congress will likely be asked for more money, but 
not this year. The new state estimates will guide allocation » ih tates for 
the three year period tarting July |, 1959. Meanwhile, her what the trade 
group's lighting committee figures 

A maintained light level of 1.0 horizontal ft-c to brighten highways during 
the 11 hours out of 24 they need artificial light costs from 2 per cent to 5 
per cent of the total outlay for a highway. Or, anywhere from $35-50,000 
for two lanes, to $150-200,000 for eight lanes. Averag: t of the roads 
depending on whether they are urban or rural, and hov uns between 
$1-2 million per mile 

Biggest selling point for adequate lighting: a group of statist howing 
reductions in traffic fatalities—two-thirds of which occur at night. In 14 
lates, Case histories of 28 intersections or spans of roi ¥ a drop in 
fatalities of 67 per cent in one year when better lighting was installed 

The drawback to selling better highway lighting: only 16 states have law 
which specifically include lighting expenditures in highway authorization 
Nine other states have laws which may be stretched to cover lighting. The 
rest do not provide for it 


Home Buying C onyre is a good bet to approve th \dmiunistration 
moves to stimulate more home buying. February starts (62,500) made season 
ally adjusted annual rate dip to a 910,000 unit outlook for 1957, This was 
the first time since 195] that the rate has dipped below the |-million mark 
and preliminary reports on March don’t shape up too we 

The White House has recommended that down-payments on Federal 
Housing Administration mortgage-insured homes be lowered from $700 to 
$400 on a S$I10.000 house. from $1.950 to $1.150 of 15.000 home 
Other Administration proposals are aimed at making mortga ore at 


tractive to both borrowers and lenders 


Consumer Intentions —/hic availability of money for mortgages may 
have a lot to do with home sales, a Federal Reserve Board Annual Survey 
of 1957 Consumer Intentions shows. Prospective buyers indicate they'd like 
to buy—if they can get credit, but the survey shows intentions down about 
1Q per cent from 1956 level 

Consumers polled also indicated a stiffening resistance ling-off 
when it comes to major electrical appliances. They'll buy at about the same 
ite as last year, but no more, despite more money on hand 

On home improvements, such as electrical re-wiring, however, | survey 

bullish. More people plan home fix-ups costing more than $50, and the 
median expenditure is expected to jump from $370 last year to $460 in 1957 


Electrical Spending—According to Commerce Department and SE¢ 
surveys, electrical machinery and equipment makers plan to lay out $692 
million this year—a healthy 14.7 per cent increase over the $603 million 
spent in 1956 and up from $436 million in 1955 
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Available with 16, 24 or 32 circuits, the “NP” Electri-Center 
provides double protection with Duo-Guard Pushmatics. The 
thermal time and solenoid magnetic elements gvard circuits 


two ways —against overloads and against short circuits 





Your BullDog field engineer will be happy to give yo 
complete details on NP” panels and the many other BullDog 
products—help your customers plan, expand or modernize 


existing facilities get inated distribution systen 


Neat way to save space .. . get Pushmatic safety, too! 


Here is eye appeal, savings in space and the best protection ele« 
trical circuits can have. It's the BullDog “NP” Electri-Center”, featuring 
famous Duo-Guard Pushmatic" circuit breakers. Only 6%" wide, 
these narrow panels have rounded corners slip easily into standard 
8” H beams mount on nonstructural surfaces, too. Wireway exten 
sions and pull boxes eliminate naked conduit runs, simplify and speed 
installations. And, if space is particularly limited, it's easy to gang 
mount three or four “NP’s” in an area normally needed for one regular 


panel 
if it's NEW if 17'S DIFFERENT weoit’s Barrer i's 
For complete details about "NP" panels and other BullDog products 


consult your BullDog field engineer. And whenever you plan any 
electrical expansion, look to BullDog for the new, the different, the 
better... in everything from a safety switch to a complete, flexible 
ELECTRIC PRODUCTS COMPANY 


distribution system 

A DIVISION OF {.T.& CIRC T BREAKER COMPA 
BullDog Electric Products Company, Detroit 32, Michigan. + A Division of I-T-E Circuit - " we 
Breaker Company + Export Division: 13 East 40th St., New York 16, New York. in Canada 
BullDog Electric Products Company (Canada), Lid., 80 Clayson Rd., Toronto 15, Ontario 








BUSINESS INDEX for January 1957* 





NATIONAL PICTURE: 


i e- 1947 ~49*100% 


~- 4 ——— 


1947-49+100% —> 
sonmeunhieeaitaenaat: ae 











ESTWAATED 
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1954 


Sales 
inventory 


REGIONAL 



































‘Sees ees eae 





1955 ' 1956 


INDEX 

Dec. 1956 
175 
145 


1955 
128 
118 


1956 
143 
138 


Jan 


Jan 


SALES 


PICTURE: 


From 


Dec. 1956 Jan 


NEW ENGLAND aI 


MIDDLE ATLANTIC 


EAST NORTH CENTRAL 


WEST NORTH CENTRAL 
SOUTH ATLANTIC 
EAST SOUTH CENTRAL 


WEST SOUTH CENTRAL 


MOUNTAIN 


PACIFIC 


f ele 
{ the ens Febr ry yn is by this pub 


(% Change) __ 





% CHANGE 
1957 trom 1956 
12 
13 


INVENTORY 
(% Change) 


From 
1956 oc. 1956 


From 


Jan. 1956 


ELECTRICAL WHOLESALING—April, 1957 





Connectors may look alike 
but it’s PERFORMANCE that counts 


BLACKBURN CONNECTORS OUT-PERFORM THEM ALL 
Because They Are... 


BETTER MECHANICALLY 
Made of high strengt i 


estructural steel 

Machine cut threads, *C F¢ 
reduces friction and incre 

Rigid inspection of eac! 

connectors 


BETTER ELECTRICALLY 
High clamping force her 


oxide on the conductor in 

Higher initial cond 

conductor is maintaine 

Selection of proper high-strength, corrosion-resistant materials 
precision workmanship and inspection means Blackburn connectors 


may be used over and over 


JASPER BLACKBURN CORP., 35 Madison Street, St. Louls 6, Missourl « Phone MAIn 1-2821 
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WHOLESALE PRICE INDEX 


Prod 





(1947-49—100 


Wire. bare 
Wire, type RH RW 


Sheathed Cable 


reaver 250 


6 type ‘ 


sit Dreaker type 


25.30 hp., 400-440 volts 
25-30 hy 220 volts 


feet and 
hest, 8.12.4 j feet 


52 gallon tank, 230 volts 


plevision 


Radio-telev 
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"THE BEST COSTS LESS INSTALLED” 





..-tnese E.M.T. sales aids will help! 


This new theme is right down the alley. It reminds your cus- 
tomers of a logical fact... thatin the long run they can deliver 
a better job more economically with Republic ELECTRUNITE® 
E.M.T. To help you do this, Republic will furnish a variety of 
colorful sales aids. 

Perfectly timed sales messages, ad reprints, Sweet's Catalog 
reprints, stuffers and folders, will do much to help you score 
more E.M.T. sales 

Consistent, periodic mailings to your customers and pros- 
pects, pinpoint the story of exclusive ELECTRUNITE E.M.1 
features and over-all superior quality 

They're designed to support your salesmen’s calls, and 
often reach other people who can greatly influence purchases 

Write us or call your Republic Representative today for 
your free supply of ELECTRUNITE promotional material 
(imprinted with your name at our expense )—and let'em roll 


REPUBLIC STEEL 


STEEL AND TUBES DIVISION 


215 East 1316t Street + Cleveland, Ohic 


Uebel Wide Range off Stiwalard, Stals and, Stal, Proclitta 


4 
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INCH-MARKED 
feature that te 
Bender for easie 


tion. in sizes 


C= 1a 





“ GUIDE-LINED ewest « 
feature for easier bend 
better visibility. E ates 


4 nd 4 


ee 2 


INSIDE KNURLING 


exctusive. By actua 


easier. in sizes 


ACCEPTANCE... first in preference by | 
name in unbiased surveys ry ; 


feature 


BENDING INSTRUCTIONS 
«+ for the Ef eur 
bending syste 


PUMTT extra 








What's New With Customers 





Industry Needs to ‘Invest’ 
In Power Distribution 


ti 


lamage fron 
not 


n fact, they 


nd tar between 


everyda 


ution system 1s 


Here’s the fastest way to reset liga 


make conduit installations, ae or floss 
where less than standard et sinless daiee' teaaniiiet lena 
lengths are used. Insert ' ording to a two-part 
conduit into an Efcor estment in Distribu 
“No-thread” connector or ! to aid electrical main 
coupling and tighten the nut lant engineers, et 
...no need to cut threads! , for modern elec 
For angle connections — - 
eliminate threading and te catia ater <0) 
bending, with 45° and 90° be of anciietinn dieidenne 
“No-threads.” The time and tribute to overall 
labor saved by “No-threads” ) provide flexi 
... cuts costs for contractors! ty for change and 
Because ““No-threads” ’ olect other equip 
eliminate need for threading from injury 

and bending tools, plant 
maintenance men will find a a . caimentie de 
stock of Efcor ““No-threads” initia: semnaiir te bu 
indispensable. For 
“No-threads” types and sizes a 
you need— your most i oduc 1 efficiency 
complete source is Efcor! i he electrified 
Sold exclusively through igainst 
electrical wholesalers. 
Efcor “No-thread” folder 
on request 


modernize 


new constru 


expansion—it 


termed a “raw 


it can be stated 


| | 


erioad 


e Actual Installations Among the 

P e I n electrical equipment 
eliminate threading and | t installations cited as 
bending of conduit with | ee ee 
tation that ce 

oltage powel! 

vides coor 

nort-circuit 

rmal cond! 

vith ade 

ratings to 

FCTOUS 

tid 

capacitors 

correction 

» to reduc 

page 116 


Ihese items were digested from 
for all your fitting needs... the full line is EFCOR! a recent issue of Electrical Con- 
struction and Maintenance, a 
a ViceGraw-Hill publication. Their 


purpose: to alert you to develop- 





ments and trends reported in 
the operation of two of your big- 
gest customers electrical con- 


straight coupling 
tractors and plant electrical men. 








ELECTRICAL FITTINGS CORPORATION, 37-50 57th STREET, WOODSIDE 77, L. 1, N.Y ss 
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os 
if 


[a | 


20 AMP 120 vous 277 vous 
AC OWLY 


1S AMP — 120 VOLTS 277 Vous 
AC ONLY 


NEW! SLATER A.C. QUIET SWITCHES 


WIRING FEATURES LOADED WITH FEATURES 





@ NEW TYPE, “PLUS” SERVICE, SILVER 
CONTACTS 


THRU-WIRE SYSTEM OR BUILT-IN SHUNT 


: 0) Ss SPEEDWIRE” REAR WIRING OR SCREW 
TERMINALS 


@ EXCLUSIVE SIDE RELEASE 
@ OPERATES IN ANY POSITION 
EXTRA NEOPRENE BUMPERS FOR SILENCE 















































| 
| 
THRU-WIRE SYSTEM LINE SHUNT 
CATALOG NO. 601 CATALOG NO. 605 | 


EASY % instoll - SIMPLE % remove - NQ coll backs 


’ 


Available in single pole, double pole, 3-way and 4 quirements with perfe perf 


way with ivory or brown feather-touch toggle, Slater's Slater A.C, Quiet Switches 


brand new line of ultra reliable quiet switches provide lime sove time, money and e 


smooth, noiseless operation. Rated 15 amperes, 120 wholesaler for Slater Quie 
and 277 volts and 20 amperes, 120 and 277 volts rear wiring and exclus 


Slater quiet switches are made to serve your job re screw terminals 


| SAY = 
SEND FOR SLATER oe er 
WITH 


CATALOG #35 CONFIDENCE [ilitommdll tT ATRRT par ane 





SLATER ELECTRIC & MANUFACTURING CO. INC GLEN COVE NEW YORK 





Fast to make fast! 


Safe, swift cable connections with 


DOSSERT 


U-BOLT 


CONNECTORS 





























Years oF 
TECHMICAL 
cnow now 


Mf. 


TYPE UT 


ENGINEERED 
FEATURES: 


Fits many cable sizes, reduces number of 
connectors needed for given number of com- 
binations of conductors. 


U-Bolts clear all conductors by close limits, 
supported by saddles through their full arcs. 
Minimizes bending action, makes U-Bolts 
subject to tensile stress only. 


Allows for distortion in free ends of strands, 
ample room for binding end of stranded 
cable if desired 


High copper alloy with sufficient contact area 
to insure cooler-than-conductor operation 
under maximum load. 


Available for aluminum or aluminum to copper condu 
Exclusive Canadian Distributor: 


Ww. S. GERRIE & Assoc., LTD 
4158 Dundas St WEST TORONTO 18, ONT., CANADA 


WRITE FOR DETAILS AND PRICES TODAY! 


DOSSERT MFG. CORP. 


249 Huron Street, Booklyn 22, N. Y 


What’s New With Customers 
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Significance to you: Plant engineers 
and maintenance men are members 
of manufacturing management, and 
need to be informed about power dis- 
tribution equipment and systems which 
will best serve their companies as in- 
vestments in the future. 


Electric Heat for School 
Termed ‘Feasible’ 


f th uch-pul ed el 
, t ICN PUuHpiCiIZea Cf 


School 


nter 
compa! 
system 
the value of 
Iheient oper 
timates which 
night set-back 
ion heat loss 
‘ ill ical gain 
e Low Initial Cost Ihe teasibility of 
{ hools is forcefully 
omparison of in 
? k de S hool with 
of identical siz 
The 

imounted to 16.5 

| tal initial cost 
e Lower First Year Cost——Operating 
for the first r reflect the higher 
I il-heated school 
il interest charge: 
nvestment It i 
n with 2-c/kwhri 
ially offer 


ids) aS against 


in 


than aver 
for the two 
me 


e Future 


since 1 new 

ite Na gone into 

hools in the area 

of rising oil costs 

| I i crisis 

Significance to you: Another point for 
distributors’ electric heat salesmen to 
sell is the stability of electric supply, 
as contrasted with oil, as well as the 


steadily converging costs. 
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cmahoruner is the heart 


(o} yw Se - te wale). 


1000 Kva 13,200 volt Sorgel dry-type transformer in a substation——Compartment panel removed 


A ubstation n ettes i if tr MORCGEI 
former; therefor ' 


transformer 1s the 
abl t SORGEI 


Quiet operation. | he: 

dry-type transfo 
lished standard 

100 nstallation 


revel I imy 


Liberal design. High ef y at all load Specify 
with a liberal overload pacity j i | 
jon ls Fc SORGEL transformers 


mpet itu! 
Rugged, substantial construction, Vacuun for better substation performance 


impregnated VINGING Drazed to terminal 
Bolted c lechiolr r plated. Ext 


nsu 


SORGEL 


TRANSFORMERS 


” 


SORGEL ELECTRIC co. 832 West National Ave., Milwaukee 4, Wisconsin 
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Like fingerprints, lighting 
units_may look alike. But 
careful examination 
shows great differences 
Kurt Versen fixtures are 
truly individual because 
their many patented fea 
tures assure easier, lower 
cost installation, superior 
performance, trouble 
free maintenance, and 


satisfied customers 


Competitively priced and 
you can depend upon 


our prompt delivery 


Write for our catalog 


kurt Versen 
er asmpany 


contem pre rary lighting 


Englewood 6, New Jersey 


DIGNITARIES 


5,000 See Washington Show 
seep ef spc 1 Ft a Ade 9 


proclaim NEW 


Merrill f 
iurman for NEW 


Ihe Challenge of 
mn Vas prest nted t 
ittending by Oliver 
ent of NECA 
onference features 
National Elect 
loda and lo 
Brandon, chair 
on, National Fir 
ind Results and 
LBI and Housé 


micker, chair 


iter } y « MacNary 
Events openir ‘ } h & N e, In New York 
on ot Oll ‘ ‘ OF | luncheon audi 
Construction 
chairman Deon 
er power ap 
General Elex 
i forum on “Gov 
on Procedures 
ind industry panels 
on “Electric Space 
nted by the Ele 
of NEMA 
vd heard Edwin 
nt and manag 
on The Electri 
Industry’s Expan 
An Architect 
t il Industry” by 
Jy president AIA 


DISCUSSING SHOW 
vere , 


} Lighting Progress in 
JI. H. McCullough hair 
ttee It S 
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PRODUCTION STRIPPERS 


New high-speed bench model for film-insulated 
fine wire. Twin fibre-glass cones remove every 
known type of film insulation instantly, from 
AWG No. 50 to No. 30 wire, without damage 
to wires or parts. One pair of cones does every 
job. Other models include hand-held model 
and heavier duty twin cylinder bench type 


Compact Twin-Cylinder Bench Light weight Hand-Type unit 
Type—Strips AWG No. 50 strips wire to within Ve" 
to No. 25 wires of coil 


DON'T FORGET THE REST OF THE IDEAL PRODUCTION 


STRIPPER LINE — THE BROADEST IN THE INDUSTRY, 
WITH STRIPPERS FOR EVERY KIND OF JOB 
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SPREAD THIS NEWS 


---and bring back a 
bagful of orders! 


NEW WIRE 
STRIPPER 


from 


End the ‘‘Headaches’”’ of 
Stripping Film Type Insulation 


High-speed stripping of film type ir ition has given many of 


your OEM and other custome i bad tu Demonstra 


these folks how neatly these new IDEAL Wire Strippers 


their problem—on “Formvatr ormex ylon, Teflon or 
any other film-type insulation. It few moment 


show ‘em—and come back with an order! iS juicy new 
business—and the field Vi pen fe you cause there 
nothing else even close to thi tripper ) the job. Get 


started now by getting yo 





TEFLON HANDSTRIPPER 


, 


IDEAL SUPPLIES A COMPLETE RANGE OF OTHER HAND 
TYPE STRIPPERS IN THE FAMOUS STRIPMASTER AND 

&.z MODELS. IT PAYS TO MAKE ID€AL Your 
SOURCE FOR EVERY STRIPPING NEED! 





SOLD THROUGH AMERICA’S LEADING DISTRIBUTORS 


IDEAL INDUSTRIES, Inc. 


1047-0 Park Avenue, Sycamore, Illinois 





NEW! PORTER QUIK-STIK 
POLYETHYLENE TAPE 


PORTER SINGLE-PAK 
x 66%) 


(% in 


7 oat 


ta 


W/, 

JV ff Foilen 

/ f QUIK-STIK 
j POLYETHYLENE 
ij ELECTRICAL TAPE 


—remains flexible in cold weather 


PORTER 
JOB-PAK 
(% in. x 20 ft 

12 rolls) 


Now you can offer your customers a fine plastic tape that 


j/ 


will save money for them and make money for you . 


Porter Quik-Stik Polyethylene Tape! 
eB It's one of the most outstanding on the 
market today! As a one Vrap primary insulation, it 
trength is more than 10,000 volt 


electri il tape ) 


lieleceri 


a New Porter Quik-Stik Polyethylene Tape has outstanding 


resistance t¢ aci ijKall Oll vent in, 


and pase 


@ It has high abrasion resistance and remains fl 
1O°F to +200°F! In addition t ha ] 
mission and high corona resistane 


Or support galvanic action! 


ye Ir can be used for 
It is ideal fe 


factory wiring! 


wirinyp 


@ Get the 


entative tod 


thylene 


Tape! For free broch 


Hl. K. Porter Compan 
Ouaker Rubber Divi 


Ouaker Pioneer Rubber Dir 


QUAKER RUBBER DIVISION 





AM QUAKER PIONEER RUBBER DIVISION 
/ H. K. PORTER COMPANY, INC. 


120 


Upper Midwest Electrical 
Industry Holds Meeting 

MINNEAPOLIS—The 20th at 

' Blect Ind 

Id tthe I 


e Programs, Code 


m | 


e Lighting Safety 


fIkS 


NE \ 
Fe} t 


y ' \ 
e Farms, He: 


! 


© Hospitality 


W 
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A Profit 
Making Idea 
—the idea of 
Light Control 


JUST DIAL THE RIGHT 
AMOUNT OF LIGHT FOR 


HOW TO ADD #100 TO #1000 
TO REWIRING SALES 


Kvery time a contractor doe i rewiring job in a restaurant, night club, cocktail 
lounge, lobby, display window, conference room, funeral home or church (to 
name a few) he should use light contro 

Explain the “‘idea”’ of light control to your contractors. Give them fact 
they can use on their customer ell them “ off-on Vitching 1 old fashioned 
Light control helps set a mood make people linger to buy more or hurry 
to make way for other buyers. It allows the { 

ference room, a church or funeral home 

Help your contractors sell the idea of light 

will sell light control equipment 

LUXTROL light control equipment can 

ind cold cathode lamps In the compile 


requirement ie nd coupol below for more 


SUPERIOR ELECTRIC 
_omnm ram wv 
904 ROGER ROAD, BRISTOL, CONNECTICUT 


Types 


€ > [sa ma 


u 
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Making AW ‘Come Alive’ 


INVESTIGATE THESE Continued from page 96 


the importance and advantages of ade 


ADVANTAGES OF A a” Procen tion with AHLI’s nation 


il program, Argasts promotion CoV 


d three ifcas 


Participation of sales personnel in 


DISTRIBUTORSHIP U3: Presentation of the program it 


~ - ‘ Remodel if the showrooms was 
tarted early in 1956 to give the floor 
display a “new lift” through new and 
ittractive residential lighting displays 
and related items. The “new lift” was 
designed for the new customer’ 
the consumer sent in by the contractor 
Io carry through the “new” look, a 
aleswoman lighting consultant was 
employed tO give assistance to the 
homeowner in choosing fixtures. In ad 
lition, special meetings were held for 
Farrell-Argast' sales personnel. The 
purpose: to stress the importance of 
the program. Argast explains that be 
fore any program can be successful 
ompany personnel must be “sold” on 
it and understand it 
e Other Promotions Between Sep 
tember 17 and October 15, mailings 


playing up the importance of good 


eZ lighting were sent to architects, build 
Ze home decorators and contractors 
Other methods of promoting the pro 

| 


SELECTIVE DISTRIBUTION No two m included local advertising, tie 


vith national advertisements, an 


Furnas Electric distributors serve the same 


n house and cooperation with the 
accounts 


local utility t } | - 
QUALITY PRODUCT—Furnas Electric rae iy ts Lignt Up Time 
) 1’ im 
Motor Controls are designed, manufac The activity during American Home 


tured and tested to constantly out-perform Lisktion Glatuce annath test Cetiin 


all similar devices 
WAREHOUSING Furnas Electric looks 


to its Distributors to warehouse its prod- 


proved beneficial. After a recommen 
lation by Argast, and as a combined 
effort of Indianapolis lighting distrib 


ucts and do it profitably. Size of stocks itors, a Residential Lighting Council 


are based on local requirements and area vas formed to handle promotions 
served throughout the year in Indianapolis 
PROFIT MARGIN — Distributors enjoy Speaking of the overall adequate 
substanual profit margins when selling to viring program, Argast says he be 
all classes of trade lieves that distributors are missing the 
ORDER REFERENCE—Furnas Electric re- boat 
fers not only inquiries, but direct orders an't let this opportunity for 
Distributors for handling ng the public on adequate wiring 
he insists Distributors are 
a mistake by not talking about 
ire doing. They should 
sanize their plans. Customers like pro 
rams laid out for them 
We must reappraise our programs 
least Once a year and promote them 
to the fullest extent. We must not lose 
our aggressiveness. And we must not 
4 RNAS ELECTRIC COMPANY lose sight of the consumer who needs 
ais JY, UJ to be sold on the benefits of adequate 
BATAVIA. ILLINOIS viring. Now—not later—is the time to 
"fy ict. After all, adequate wiring goes a 
long way in promoting true electrical 
livin 


MM 


SALES REPRESENTATIVES IN ALL PRINCIPAL CITIES 
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These BUCHANAN Products Mean 
More PROFITS to you... 


pres-SURE 
connectors 


























A single Buchanan pres-SURE-tool, with only 2 sizes of Splice Caps 
and Insulators and only one size Termend lug, handles all normal circuit 
wiring requirements. (Splices from 2 #18's thru 3 48's or 2 #6's,—terminates 
from 1 #16 thru 1 #8) 





No other single tool has so broad a wire range. 
No other splice insulation is as easily and quickly applied. 


Write tor distributor information on pres-SURE-connectors 


and other acceptance-proven Buchanan products 

















gre 


ELECTRICAL FPROOUCTS 
CORPORATION 


| | 
' MILL SIO8 wNaow seneeyv 
| é 4 Der 
Se r , 
wy 


Representatives in principal cities throughout the United States and Canada 
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G-E Hook-on 
eviitatas 
Helps Avoid 


SHOWS 
ONE SCALE 
AT A TIME 


RANGE AND SCALE o t! 
t t It 


fiir ot 


SCREW-IN VOLTAGE LEADS 


‘ ‘ { ‘ ‘ ’ 


‘ 


WIDE RANGES ARE AVAILABLE 
t | G-E L 
ter. Rany f the AK 





Progress /s Our Most Important Product 


GENERAL (96) ELECTRIC 


Best 1957 Building Areas 


Building construction forecast divides U. S. into 


17 regions, shows which areas will exceed, or lag 


behind, 


national gain of 2.2 per cent over 1956. 


A FORECAST of the most promisin 
rea tor 


building activity th 
made Dy Robinson na + 
ciate for th Stru / n of 
oducts Institute and 
printed her is reproduced by Cor 
truction Daily Newsletter, McGraw 
Hill publication 
e All Building While total 


i 


7e6uU 


© Residential—One-family homes w! 


iYS6 in seven areas 


will be off one per 


But multiple dwell 
constru I ‘ i! on will exceed last yea! 
een at 2.2 per ent ‘ the | ircas 
IS6 im value, there are e Other mmerctial 
vhich promise to gain even lild 


xample New England 


and industr 
ihe id of 6 
ar by 5.7 per cent 
to eastern Wiscon 

per nt to 








Conn., Maine, Mass., N. H., 
United States Total te Ve 
1956 1957 Chg 1956 1957 Chg 
Type Esti- Fore- 1956 Esti Fore 1956- 
of mate cast 1957 mate cast 1957 
building (mil) (mil) (%) (mil) (mil) (%) 


2. New Jersey (North) 3. Del., D. C., Md., N. J. (So.) 
& New York (East) N.Y. (West) Pa. (East) 


4. Mich. (South), Ohio, 5. Ul., Ind 


Mich. (North) 
Pa. (West), West Va 


Mo. (East), Wis. (East) 


126 
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DESIGNED 
TO 


New impulse display 
taps a profitable Market! 


You'll geta larger turnover than you ever dreamed pos 
sible when you place this hard-hitting push-button dis 
play in your dealers’ stores. Reorders will pile up as it 
does its work on owners of new and old homes. Impuls 
buying for your dealers means quicker turnover for you 

Buttons are skillfully grouped by design and price 
to eliminate confusion, make selection and orderir 
easy and fast. It features Edwards’ new lighted button 

the exclusive Edwards piano action the 

mous Edwards 620 Pearl Center 
other best-sellers in ever desi 
There’s an entrance push button 
of exterior hardware modern 

Stock this profit-building push button 
and you and your dealers get a bigger of the now or write Dept, } 
booming home improvement market plus Edward walk, Connecti 


w 


D-330 Display free! Ltd... Owen 


| EDWARDS ....... 


April, 1957—ELECTRICAL WHOLESALING 





Best 1957 Building Areas 


CONCENTRATE 1956 1957 Chg 1956 1957 Chg 


2 


lype Esti Fore 1956 Esti Fore- 1956- 


your tools and ol i ene 1957 nite pe 1957 
neural nuilding (mil) 
your SALES 


/ 
(mil) ( ) (mil) (mil) ( ) 


6. lowa, Minn., Neb., No. Dak 7. North Carolina, South 


4 So. Dak., Wis. (West) Carolina, Virginia 
with... } ) ) 


8. Kentucky, Tennessee 9. Alabama, Floride, Georgia 


10. Mississippi 11. Ark., La., Okla., Texas 


12. Colorado, Kansas 


Missouri (West) 13. Idaho, Montana, Wyoming 
VAC( 


New VACO Tool Center 
Increases Profits, Too 


@ Organizes your stock 
@ Steps up your sales 


@ Increases your profits 14. Nevada (East), Utah 15. Ariz., New Mexico 


16. Calif., Nevada (West 17. Oregon, Washington 
Write at once for complete details! 


VACO PRODUCTS COMPANY 


117 E. Ontario St., Chicago 1}, Ill 


In Canada 


Radio Corp., Toront 
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INDUSTRY-WIDE PROGRAMS 





ee" 2@e This Abolite advertisement will be seen by most 


Continued from poge 82 - 
of the country’s architects, lighting engineers and 


There will be 1 ~wint of retur , 
| 1O =pon i retu electrical contractors who | uy OT specify 
inless some serious consideration is 


given to this problem immediately by LIGHTING FIXTURES * 
both manufacturers and distribut 

We believe the manufacturer of 
electric housewares is and should b 
constantly interested in the problen 
of the electrical wholesale distributor 
and make every effort to determin 
what effect these problems have 
the health and prosperity 
tributors 

We believe he should try t 
ind develop the full-functionin 
trical distributors who 
ndustry responsibilitic 
lepended upon to contril 
promotion and onstruction 
industry and who participate 
try activities directed tov 
Good wholesale distributs 
necessity for the manul 
lectric housewares It 1 


healthy and produ 


{ 


turn for those engaged 


NLB Field Man 


NEW YORK—Robert S. Smith ha 
joined the National Lightin Bure 
i field representative 
This addition accordit 
ince ¢ Messick Bureau) man 
has come about because of the 
ng activity of the Certified Ligl 
Program. Mr. Smith will aid 
development of new bur 
nate the operation of exi 
ind help develop our publ 
program 


Set AW Contest 
For Contractors 
DES MOINES—-Bett 


C;ardens 18 sponsoring a 
nev ontest for elect! 
ind their em loye 
U.S. and its poss 
I he ontes 
ind loses 
main purpos 
e lo learn 


} 


ques ind 
hustr 


ndu 
. o timulat 
more home 

I< wive of 
enient living 

Entri 

Mill be 

ne t hnig ik 
plicit 
NAED imong th 


ation ipporting th { t x 


ributors and 





Appears ir 
salesmer t Architectura 
ontractor to ent a ther Engineer, Elect 
Maintenance 
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CLARK-AMERICAN ———<_| 
SIX PULL-OUT COMBINATION 
SERVICE ENTRANCE EQUIPMENT 


Now you can provide all home Service Entrance facilities 
including heating, lighting, appliances, air-conditioning, etc.—in 
one compact cabinet. This new unit for 120-240 volt service 
features 200 amp. main lugs and contains six branch pull-outs 
in parallel two 60 amp and two 30 amp. tor major appliances, 
and two 60 amp. for controlling 24 plug fuse branches for 
electric heating and/or lighting. For complete information and 
specifications write for Bulletin 220-3 


CLARK-AMERICAN “Product Sel 
$2 page box k contain 
catalog—plus application and insta 


lation data—yours for the asking 


American 


ELECTRIC SWITCH DIVISION 


ONTROLLER Company 


1146 East 152d Street « eveland 10. Ohio 


Companies Aim: More 
Sales Calls Per Day 


YOR} 


@ Linx Savers 


e Less Paperwork 


e Mor [raining 
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GNYV ‘1334 OOOL °4 OL WOUI a as = : a ae ee | oe eee a oer is : | Waelid 
SHLONI1 NI $319V) 913 GNV OML ONIGI3DK3 
LON STVASZINI LY 
‘$1334 GNYV STIOD OSZ 


L2uDVS NO OBINIGd 
199} a ONOUS 

GseOm 21 

ONIiNEYWwW 300) 


SYOLINGNOD YE Ol I 


WwiO4y USI 


sozis 


gs seje6un so; 


$1334 318VLVULIY F LNOAVE NO 3SN / ; "09 O1ATmM 


HO ATIVIDEdS] JOVW S318¥) F SaXOD . 
$318V) ONY SOO) GIGTZIHS M F OS pe yJel[nmsur 
$QNO) INIYdOIN-AS ‘OFS ‘OS ° 
$319¥) 1OYLNO) ‘ONIGTIM “9 ‘M me O. uzi3s}sSom 


sodA} 


aZIg yonjIY 9/§ Ul a1aRT UMONS 


TaaW1 OONOUG SNOWY IHL 


CofC 
Mer 


WESC O 


< 


10; LON 


ASHI? 


\ 


John F. Myers Resumes 
Direction of WESCO 
Sales, Not Mergers, Led 
To Corporate Growth 





Westinghouse Names Key 


the best Personnel to New Posts 


PITISBURGH [he men who will 


circuit breaker safety switch [iain 


cts Nave 


costs no more [ean 


\ tinghouse Electric 
You would expect to pay much more for this Heinemann ed Fet to be 


100 Ampere Safety Switch sect , FOEPOR, Hart 
1 1. (EW Mar! 

two new organiza 

house Appliance Sale 

WESCO) and Factory 


HALF THE SIZE... . ous CRS GF The mee 
! 1 f 4 iles duties are vel 
ration sales group 
ry { 

general manage! 
Ay phance Sale said 
iznment in hi 

s follow 
eastern and 
I Cy Hardy 
on Jess W 
non, W. A. Doug 
non: J. J. Eagan 
n: Martin B. Saue 
or Ail are cur 
of orresponding 
ept Mr. Douglass 
ional Manayer tor 
general Mana 


TWICE AS CONVENIENT or OF | iy ' = force 


Irom tl 


! pI n of Westing 
ou [ KCCULIVE 


e division 


conditioning 
gional activith 

HALF THE WEIGHT 
e Conferences Richard J Sargent 


of marketing an 


ra : t tion f ll Westinghouse con 

Teg thant On 3 - , - | ! | ‘ { illed the group lo 

It’s easier to install, more convenient to use. After trouble Kips *s early in March 

is cleared from the line, a flip of the handle restores service fies ston OF Ther MectiaAg ON 

instantly, There’s no hunting for fuses . . . no waiting to reset vs », to start studie 

Heinemann circuit breakers operate hydraulic-magnetically rt ions to determine the lay 

permit safe use of the full capacity of your wiring at any t of the tricts and the personnel 

temperature, without de-rating or the extra cost of larger n then idded that the switcl 

switches. Inverse time delay allows necessary starting currents, ’ from the present di 
prevents false-alarm tripping 

It's less than half the size and half the weight of comparably 

rated fused switches 
Yet, with all this extra value, the Heinemann Safety Switch 
costs no more. For descriptive literature, request Bulletin 1411 


tribution sy 
would be executed 


10On Hasis, beginning 


Ap Hance Sales Wiil 


ppliances room 


' one! vision receivers, ce 
ORDER NOW Se a 


y cleaners 
For 120/240 volts AC, 3 wire; 120 volts AC 2 wire with 7 wclor id Sales force will 
insulated groundable nevtral I eld ‘ orce will 


Cat. Ne, H-9002-70 enclosure with 70 amp. circuit breakers ™ ‘ v ble for the marketing of 
Cat. No. H-9002-100 enclosure with 100 amp. circuit breakers television division 
ough full line inde 


emental distributors 


HEINEMANN | WESCO. ill continue to distribu 


| 


ipply products, as 


ELECTRIC COMPANY wee ny Ay . . = - me radi 


2. 
152 Plum Street, Trenten 2, N. J. 
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CALENDAR OF EVENTS 





and here's another 
Edison Electric Institute 

’3rd Annual Sales Con 

Edgewater Beach Hot 

Chicago, Ill 

April 1-4 


Southern District, AIEI 
Heidelberg Hot : ; 
Jackson Mis 
product 


April 3-5 
SOLD ONLY THROUGH AUTHORIZED ELECTRICAL WHOLESALERS 


Iuminating Engineering Society 
South Pacific Regional Cont 
Hotel Statler ... the convenience of a 
Los Angeles . 

/ ? \ } 
April 3-5 j D 
pri [ 2| 

Virginia Chapter, [AEFI 4 ee A Pe | Lj 

Nansemond Hot 3-wire ‘ 3-wire GROUNDING TYPE 


Norfolk, Va 250 VOLT AND 125 vour DUPLEX RECEPTACLE 


April 8-9 


— National Electrical Industries ‘4 ¥ \} ' 250 Volt 


r 
SU Ccirica he ! : . v 
East rn Electrical W = , TANDEM SLOT 
Ist Regiment Armo: 
New York. N. Y . 
April 8-11 is B 
y , 
y) ’ 





a 


¥ 
, 
ee 





Exhibits a 


St. Louis Electrical Board of Trad 
Progress in Elect | t 
Exhibit 
Kiel Auditorium 
St. Louis, Mo 5292 
April 9-11 4a ah 
ia 15 amp. 250 volt 
Iiuminating Engineering Society ‘\ 3-WIRE 15 amp. 125 volt 
Inter-Mountain Region 
( onference 
Hilton Hotel ' f i 
Albuquerque N. M ti . ' ‘ standard 
April 11-12 ” ' ; 125 wot 
Grounding 
+} ‘ Caps 
lennessee Chapter, IAFI a Mid Arce 
Jackson Hotel } VCT I 12 t lect 
Nashville, Tent sl de . ’ t appliance pee 125 Volt 
April 15-16 sk iil “dees di 71} }) PARALLEL SLOT 











Great Lakes District, AIFI 
Fort Des Moines Hotel t elt sows nOW tras ] t Common ground serves both 125 
Des Moines, lowa rhit | i ized 1 Dy ) and 250 volt ovtlets 


April 15-1 


Available side wired or 


Electrical Industry Trade Show back wired 


Electrical Assn. of K Cit 
Exhibition Hall, M ‘ 
Kansas Cit Mi for an , bye Slots for 2-wire regular or polarized 
April 16-18 caps 
Exhibits 


Green hexagonal gro snding screw 


WIRING DEVICE 


WAREHOUSE LOCATIONS 
Electrical Maintenance Engineers ASSURE NATIONWIDE 
Assn. STOCK AVAILABILITY 


Electrical Maintenan ! 
Bridgeport 2, Connecticut 


University of South lo Stote and Bostwick Street 
Sot HUBBELL, snc. fea 
April 16-18 J io 37 South Sangamon Street 
Meetings nif ooth Los Angeles 12, Californie 
103 North Sante fe Avenue 
South Carolina Chapter, [AFI ee ere Sen Francisco, Californie 
, WIRING DEVICES * MACHINE SCREWS 1675 Hudson Avenve 
Columbia Hotel the 9 ten 
( olumbia, S. ¢ ; 111} Dragon Street 
April 1% ) t O y 7 


April, 1957—ELECTRICAL WHOLESALING 











from 

Porcelain Products . .. 
combination roof-plate 
and flashing with 


NEOPRENE COLLAR! 





75 FP 
“FLASH-PLATE” 


Makes installation 


ami Py ® QUICKER—fewer parts 


™~ ® EASIER—no caulking 
at Less Cost! 





1 
4 


Now, Porcelain Products Mast 
Kits feature FLASH-PLATE, a com 
bined roof-plate and flashing, plus a 
lifetime, watertight Neoprene collar. The 
ONE- PlEece feature makes Porcelain 
Products Mast Kits easier to install 
provide S$ a stronper, longer 
lasting, safer entrance mast 
ALL AT LESS COST TO YOU! 
Flash-plate is heavy, 14 gauge galvanized 
plate. It supports a 2” or 2%" mast 
on any roof, neatly and effectively, 
with no caulking needed. Available 
through recognized electrical 
distributors or write for 
further information. 





TRi¢ PORCELAIN SINCE 





FINDLAY, OHIO 





Illuminating Engineering Society 
Southwestern Regional Conference 
Holiday Inn 
Oklahoma City, Okla 
April 28-30 


Materials Handling Exposition 
7th National Show 
Convention Hall 
Philadelphia Pa 
April 9-Ma 


Northeastern District, AIEF 
Pittsheld Ma 
Ma 


Florida Chapter, IAEI 
Washington Hotel 
Jacksonville Fl 
Ma 


International Home Building Exposi- 
tion 

New York Coliseum 

New York, N. ¥ 

Ma +-] 4 

Demonstration exnibits special 


home improvement presentation 


Fast Central and Middle Atlantic 
Districts, AIRF 

Biltmore Hotel 

Dayton, Ohio 

Ma ) 


IHiuminating Engineering Society 
Midwestern Regional Conference 
Hotel Astor 
Milwaukee, Wi 
May 9-10 


Baton Rouge, North Louisiana-East 
lexas, Texas and Texas Gulf Coast 
Chapters, IAEI 

Heidelberg Hotel 

B iton Rouge | 

May 10-11 


National Industrial Service Assn. 
Annual Convention 
Statler Hotel 
Buflalo, N. Y¥ 
May 1 


Iiuminating Engineering Society 
(sreat Lakes Regional Technical 
( onteret 
Pantlind 
G;srand Ray 
Ma | 


Speaker 


Ellis Cannady Chapter of North Caro- 
lina, [AEI 

Carolina Hotel 

Raleigh, N. ¢ 

May 14-15 


Pacific Coast Electrical Assn. 
Annual Convention 
Fairmount Hotel 
San Francisco, Calif 
May 15-17 


Iiuminating Engineering Society 
Canadian Regional Conference 
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Hotel S} 
N 
M f 


Design Engineering Show & Confer- 
ence 


ASME M 


National Fire Protection Assn 
I Annu M tl! 
Hotel Statl 
Lo Angel 


Ma 


Iuminating Engineering Society 
| ist ( enu Re ol ( < ni 
William Penn H 
Pittsburgh 
Ma 


National Association of Electrical 
Distributors 
4th Annual Cor i 
Sheraton-Park and Sh 
Washington, D. ¢ 
Miu 6 
Meeting ont 


Llectrical Association of Chicago 
ith Biennial Elect Indust 
SHOW 
Conrad Hilton H 
Chicago, Ill 
June 4-f 


Exhibit 


Idison Electric Institute 
th Annual Cont 
Palmer House 
Chicago, Ill 
June 3-¢ 


Meeting 


Western Plant Maintenance & Engi 

neering Show 
( i Audit 

Fran 

; 

Illuminating Engineering Society 
Northeastern R ‘ | ¢ f 
Hotel St 
ip y 
jun 


Construction Industries Exposition & 
Home Show 

Pan Pa 

Li \ 

Ju 

| 


American Institute of Electrical Engi 
neers 
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THE BILL! 


because... ELECTROMODE’S 
LINE IS COMPLETE! 


bbddbddeheanasunneenmenenenn oes ene ET SeeSSSSSSSESenEeas 











because ONLY ELECTROMODE 
HEATERS HAVE THE SAFETY GRID 


- This is a completely sealed-in CAST-ALUMINUM 
HEATING ELEMENT. Absolutely no glowing elements or exposed open 


coils. Tops in safety, efficiency and economy. The Electromode heating 


element is guaranteed for five years 


because ... YOUR 
PROFIT IS GREATER 


Division OF 


COMMERCIAL CONTROLS CORPORATION 





MAIL COUPON 
TODAY 


ELECTROMODE Division, Dept. EWH-.47 
Commercial Controls Corporatior 
45 Crouch St., Rochester 3, N.Y 
Ple e send new 
je Ele 











BELL ar-1-10K 
Weatherproof OUTLET 





FEATURING &tceladcue wave on (nT 
STAY OPEN | senrvsocuo | Be 

SNAP-COVER = 

ACTION 


4 — 
SNAPS SHUT AUTOMATICALLY 
WITH SLIGHT PUSH 





STOCK and SELL 


FAST MOVING 


No. 219 SINGLE SNAP-COVER 
PARALLEL SLOT DUPLEX RECEPTACLE 


No. 220 SINGLE SNAP-COVER 3-WIRE 
GROUNDING DUPLEX RECEPTACLE 


—_ 








... the most COMPLETE line 
with EXCLUSIVE selling advantages 
Exclusive SNAP-COVER loch one-hand 


et snap nu ouch for weather 
Lid doe not re to V1 yr plug Can't 
( ord l jerke cannot be 


lor ea 
nsertion OF plu 

proot protection 
damage insulation if 
No. 210-ONE-GANG SAF-T-LOK SINGLE RECEPTACLE 
Bell—The Complete Line —The Only Line with SAF-T-LOK 
SNAP-COVERS OR SCREW COVERS in 1 or 2-gang Com- 


binations. 








i 


APPROVED Switch & and Duplex 
1p -Cover « 


Outlet 


screw Cover 


Duplex Receptacle 


Make BELL your one source for the best in weather-proof and No-Shok 
devices, and Metal Wall Plates. Write for today! 


BELL BLECTRIC CO. 


1844 West 21st Street © 


Catalog and Prices 


Chicago 8, Ill 


Chicagoland Fair 
B isin 


nment 


2nd International Housewares Show 
p y K ¢ 
y r ‘ y 


June j 


West Coast Housewares Show 


Western Electronic Show & Conven 


thon 


ne 


Pacific General Meeting, 


( PUD 


AIFI 
Auditor 


National 

Distributors 
W tern R 
Del ¢ 


Association of Electrical 


Michigan Club 


\f 
I 


Lake 


Int'l Assn. of Electrical Leagues 
\ M 


The Electrical Assn. of Philadelphia 
rT? Sho \ 


im 


American Institute of Electrical 
Engineers 

Fall Cryer Mi 

Hotel Mor 

Chi ‘ | 


October 7-11 
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PROMOTIONS CALENDAR 





Electric Housewares Giftime 
M June 
NEMA Elect Ho 


lo pron 
rt improved new pump with 
Kitchen Call 


National Radio Week 
Mav §-] 
REIMA, NARTB, TBA, NARDA 
| romot di t | 


ct 


Portable Electrical Appliances for 
Travel and Vacation 

Ju 

NEMA I { H 


National Farm Safety Week 
7 
| S Dey Y) 
tional Safety C< 
romot 
il) among all 
Electric Housewares for Outdoor Liv 
ing 


k 


Home Lighting Fixture Month 


.-- another reason why you can make more saies 
with GREENLEE No. 798-AC Hydraulic Power Pump 





Electric Housewares for Entertain 
ing and Back-to-College 
tember 1-40 


NEMA 1 tri H 


National Home Week 


Assn. of H 


National Television Week 


RETMA, TBA, NARDA Stand loupon Today 


lo promote tl posit 


sion 


a, 
Fire Prevention Week 


GREENLEE TOOL co. 


1844 Columbie Avenue 
ROCKFORD, ILLIN¢ 


April, 1957—ELECTRICAL WHOLESALING 





DON’T OVERLOOK 


CHELSEA FLOATING ACTION 


ATTIC FANS 


W hether looking for minimum cost home 


! 
cooling or a complete air 


Chelsea attic fans! 


you re 
conditioning installation 
don't overlook Com 


pletely practi il for any home when used alone 
ittic fans used in conjunction with air conditioners 
increase cooling efficiency so tremendously that 


conditioning units can de 


maller less expensive 


liver specified performance Now, join the ever 
increasing group of contractors and builders who 
have used Chelsea attic fans to increase both pro 


iles appe il! 


fits and s; 


. Home cooling 
has become a 
‘Sales Must’’! 


CHELSEA FAN & BLOWER CO., INC 


PLAINFIELD, NEW JERSEY 


Yea 


, 


PEOPLE IN THE NEWS 





I. K. Edenfield | 


in ul ii 

r’} 
General Electrix 
Supply Co., 


is 


Robert P. Kelly Iuttle & 
Kift, Inc., I om nd 


Mioseley Vi. Rowe h 


f 


Smithcraft 


Lighting, 


J. k. Dougherty, 


Norge div., B 


Anisfield, 


Richard ( 


Kurt Versen Co., also 


Olsen | listribut 
Cannon Electric Co., | 
\ ft. H eds Robert 


( 


Alden ¢ 


‘ 


Davison, 


W I O'Brien 
M ' dent loast 
master Products div., McGs! 
( H 


j 


James VicCuen 
+} Af . k 


Lappin Electric 


Cullen 


Kel nal oun I 


eral Electric Supply Co, aft ’ 
{ vith Gl d GESCO 
| } f ISH } va omn 


f GESCO 
Robert Fk. Schall | heen 1 } 
{ the Kelman Electric 


& Mig. Co., ) 7 i] ent! 


B ( hi i. Hi 
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Advertisements Like This 


the Roller-Smith Co. 
appearing in 


Thomas M. Gopsill, 


; Leading Industrial Magazines 


| 


Assn., ‘ 
but the New York 


| are helping 


John A. Robertshaw, | ci 
ted | Robertshaw 
P 


founder, . Acme Electric Dealers 
Make More Sales 


nde 


Frank Bara, appointed to the 1 
i I Circle F Mfg. Co.. 


iles staf 
lrenton, N. J will assur dist ik 
il duti previously handled 
Donald R. McCabe. Mr. McCabe | 
en promoted to handl | ! 
| tern Insulated Wire Cory 
entl acquired division of ¢ | I DRY TYPE 
' CLASS H 
INSULATED 


John Jay Hopkins, founde: 
man and president of General Dyna- 
da Cheval 
TRANSFORMERS 


mics Corp., was name 


nor by the 


f the Legion of Hi 
ment of France for h effort to 
f the blessings of nu ry 
the underprivileged peop! { the 
vorld 
W. Russell Getty, ciate 
146 with Cordomatic of Philadelph 
! neecn named president 
ot ile 


P. G. Kirkpatrick's « tion pr 
t r of John C. 


! nd general manage 
Virden Ltd. uM | J 
( Virden J y] el } 
f the {1 | Ont 
1. S. Hamley I 
{ the Pittsburgh Standard Con 
rt) pP 


duit Co., Pittsbu 





Edwin Schnoll of Standard Electric 





Supply Co., Milwauke 
the re 
k n, It SH ent A Oo 
t| ociet midwest - 
ntest M 
SINGLE PHASE TRANSFORMERS 
Chastes 5. Seomert I STANDARD VOLTAGES 
ident, H. K. Porter Co., Inc SHIPPED FROM STOCK 
i. M. Evans, chairmar n ca 
ment of top. office Mi Holbert 
ined Porter ea! in 1956 and | 
im executive pre lent later 
the year. Mr. Evans h 
lent nee 1939 
Thomas E. Redjinski nov ger 
I ale manager ve spore a. ACME ELECTRIC A . 
CORPORATION tiers § sae aS 
+ CUBA, N.Y 
137 





th ndu 


Foster heads 
674 WATER ST 


Hein Electric Supply Co., M 


AC 


April, 1957—ELECTRICAL WHOLESALING 











Here Are DOWN-TO-EARTH Facts 


ABOUT AMERICA’S MOST COMPLETE LINE OF 


GROUNDING And 
3 WIRE RECEPTACLES 


( COMPS KTENESS 

re rounding ind 
hipment, one invoice 
handling cost: 
FOP QUALITY—For over 
your guarantee ol lop quality 
LOW COST—Eagk 


down and allowing 


GHOUND 
No. # 
DUPLEX 


Lé 
> 


amet) ~~“? 


PARALLEL JUND ON COVERS 
No. 858——3'%4 Jo, 868 
No #859 ‘ » 869 


20 AMP.3 WIRE 
POLARIZED SINGI No #818 
No. 805GR INGLE 


iters’ Laberator 


y Eagle on your rounding 
iterature of t 


Eagle representative 


available on request 


} plant Da 


COMBINATION GROUND 2 f 


vith a Compiet 
() pu cha 
ontrol ave tim 


tragem 
pri { 
all mate! 


margin 


irs the Eagle 
om pe titive 


GROUND COMBINATION 
No. 826 U” GROUND 
DUPLEX No. 829 


2) 


ome 7 


TANDEM “U 


SS 


Ci) 


aga 


mn U"’ GROUND ON COVERS 
878-—3\%4 No, 888—3% 
87 N 889—4’ 


OMBINATION GROUND 7 
ON COVERS 
838 —3'4 
No. 839-—4 


ALSO AVAILABLE DUPLEX 
No. 848 
No. 849-4 


SOLD THROUGH WHOLESALERS ONLY 
EAGLE ELECTRIC MANUFACTURING CO., INC. 


LONG ISLAND CITY 1 + NEW 


Perfection td 


YORK 


aot an réccideutl 





L. D. Shank ha 
general ale manager for 
Electric Products Corp., 
He assum duties formerly 

C. Bennett, Jr. as 
nd will continue to act as 


appointed 

National 
Pittsburgh 

handled 


vice preside nt 


peen 


il manager, 


Waggoner has beer 


president of 


Raymond M. 
ected ex¢ ( vice 
Hubbard & Be. and will move from 
Hubbard’s main 
off in Replacing M1 
Waggoner neral manager of the 
ompan i ( oa 
L. T. Owen, formerly loc 
Idah« 


st operations iS 
ated in Boise, 


been named 
National 


R. C. Bennett, Jr. ha 
‘sident of 
Corp., 


reneral VICE pre 
Electric Products Pittsburgh 
He has been the firm’s vice president 
e 1950. He is president 
Wire & Cable Assn 
hairman of the rigid 
ection of NEMA 


conduit 


Munro Radford, 
ger-equipment div. of Auth Elec- 
tric Co., Inc., Long Island City, N. ¥ 

vill supervise ales to distributors and 
O. E. M. accounts. J. Frederick Tuke, 
ippointed ale manager-engineered 
ill direct 


nstitutional il 


appointed sales 


Mana 


tems d industrial and 


Lawrence M. Lyons, 
the Burndy Corp. west 


I nwood, Calif. has been named west 


manager of! 
coast plant 
ern manager of the company’s utility 


industrial div it was announced at 


_ 


orwalk, Conn. headquarters 

Paul I. Berno, merchandising dire 
tortor of the Tappan Stove Co., Man 
field, Ohio, ha appointed trea 


replac es A. 


president and trea 


heen 
er of the ompany. He 
Rhoads, 

whe ! I red after 40 ye 


i membe 


Robert J. Besal, n« 1 
Steber Mfg. Co., Broadvic 


with ti 


Shaw, assistant to the 
marketing of Syl- 
Products Inc., has re 


Charles W. 
DI dent foy 
vania Electric 
tired aft ( s with the company 


Robert G. Ely, Jr., recently 
nanager of th lectrical department 
of Hajoca Corp., Chattannoga, Tenn 
oined Ceil Heat, Inc., of Knox 

ler i nerai sales manage! 
viously held positions with Ro 

lectri pply, Knoxville, and 

> Handley Supply Co., Nashville 

e president of the Elec 

ot hatt inooga and 


most 


elects heating com 


NAED 
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J. 1. McGrath is now 
nanager at Newark N 
bar Electric Co., Inc., 
Boe assumes his titl 
Field. Mr. McGrath 

; M Boe in 


Robert A. Loepp has bi 

th post ofl issistant idvertising 
ind ie romouon manage! 10! 
BullDog Electric Products Co., Ds 

it, Mich 


G. P. Vest | 

nanager Of marketing for the 
Electric Medium Transforme Lx 
partment, Rome, Ga. From 1940 to 
1946 Mr. Vest was assistant to the Gl 


vice president of apparatus sales, and 


General 


most recently he was manager of auto 


motive sales for the Detroit area 


Harold E. Young has been elected 
ontroller of Federal Pacific Electric 
Co., Newark, N. J. He was former] 


istant controller and treasure! 


Harvey Reese has been named ad 
ertising and sales promotion man 
iger by the Cordomatic div. of the 
Vacuum Cleaner Cor of Ameri 
Philade hia 


ad 
Lawrence P. Pleasants is product 
ile manager, industrial-commercial 
imp sales of the Sylvania Lighting 
div. He will continue to make hi 
iiquarte!l at Salem, Ma vher 
has been merchandising m ig 


mps since 195] 


Thomas S. Nolan, executiy i 
resident of the Edwards Co., Inc., 
Nor valk Conn has 

irs of service and anno 

tirement. He will continue t 


i member of the 


unded out 4 
inced h 


John W. Muse, former! district 
ustripbutor iles promotion manage! 
New England district sal m 
Federal Pacific Electric Co., 
N J 
R. B. Gillum fir manag 
it the Miami branch house Tampa 
istrict { Graybar Electric Co., Inc. 
1s nnounced wa ippointment ol 
H. L. Jones as a tant to the district 
financial manager at Los Ar ( nd 
th of K. R. Anderson to the m 
st at Richmond, V 


Robert D. Barr h ecn appointed 
eneral ales manager of the large 
imp department of Westinghouse 
Electric Corp. Most recent! 

stant general sales 
field, N. J 


Robert L. Kirshner 
Ihe Miller Co., 
M 
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hanging and 
stock PAINE fastening devices 


... the line with PLUS VALUES 


Justi one 
of Paine's 
family of 
products 


eiling® 


wor — of . 
Send tor. COS te Line pAINE’S 


Comple 


nu ALWAY 


Ppaine 5 
For a line ME 
on the full pest crafts 
line write 
for catalog 


THE PAINE COMPANY, 3 Westgate Road, Addison, Illinois 





SALES REPRESENTATIVES 





Mitchell Mfg. Co., 
} | | 


{ 


Accurate VMifg. ¢ 
B 





! 
Arkan 


let alone wire or cable! conv slit a ae yr 


ARROW STAPLE GUNS can't damage wire or in St. Lou 
cable because driving blade automatically stops staple at Or i prese e will operate fron 
right height! That's why Arrow Staple Guns are proved OS Ward Parkwa 
safer on jobs all over the country. And Arrow staples have Kal t Mi Wilfred Atkinsor 
tremendous holding power because they're rosin-coated i re nt iss & Seymour in Kar 
have diverging points that lock into wood " 

Ing ‘ Owa 1 Missou 
1.25 hown) for wires up to '4” in diameter. (+ i wire, radiant ' j } , i850 I +} 
heating, bell, thermostat, telephone, inter-cor ’ sty rtel it | } i! 
edge gets into tight corners. Uses % “”, and? yt Mo. Glenn H. Bright 
1-258 For burglar alarm wiring. Drives staple: outhern Ohio and 
T.75 For non-metallic sheathed cable, R ' é le or t ‘ iety 24 | 
bject (such as copper tubing) up t , . 


%”, and %” Arrow 


ARROW FASTENER COMPANY, (NC. - ” 
steber v 


ONE JUNIUS STOEET BROOKLYN 17. NOY 


taples 


1 


“MARK-TIME”...the fastest selling 
TIME SWITCH 


PRICED TO GET OFF THE SHELF _OBITUARIE 


for Time control of electric- Glenn A. Smith 


ity in homes, offices, stores, 
factories, on farms. 


\ 


There's a wide market for this 9 serie 
switch, but the BIG one is the tremendous demand 
for use in the home. Time control of attic fans 
jarage, basement or outdoor lights acre a must 
on new homes; older homes will have them they 
all need time control. “MARK-TIME" switches are 
easily installed in standard wall boxes. Pre 
setting permits time cycles in minutes or hours 
‘ 


AVAILABLE IN— ! saxt | . 
switch automatically breaks circuit when interval! 7 f ¢} \ | 
} VV nvenouse ect! 


6 Models—to turn current “OFF expires Hold feature allows unit to be used . 
Hy 


TIMING: 5 min., 15 min, 30 min W ithou! as standard toggle switch \ : : Hed | 
hold feat 3 min., 60 min., 12 hours —ws 1 LICE 
iin. SEND FOR DETAILS OF THIS any the de of Ge eniiien 
With hold feature Py 
FASTEST SELLING SWITCH ndust 


. TODAY. 


(Above also available in turn “ON” units 


RATED; 20 amps— 110-120 V., A.C 


M. H. RHODES, INC., Hartford 6, Conn. CoSiLG [ee oe 


MANUFACTURED AND SOLD IN CANADA BY pea bes , Westincho 
SPERRY GYROSCOPE OTTAWA LIMITED a | ee 
‘ 5 I PyLiteé at 1¢ iicTs. 
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ASSOCIATION NEWS 





HACKENSACK, N., J. 
Elects 


NEWARK, N. 
t [he [Thoma 


OW . nore 


iso program chair 


DALLAS I he 
the Dallas Electri 
hy Watson Elects 
riner Houston 
speaker va 
CCONOTTNN 
i of the President the IIth 
Federal Reserve district in Dallas. H 
top Present Da ondit ot 
Mon 


NEW ORLEANS 
meeting of the Elk 
bined observan 
Night and Edison 
Anniver il 
ted to pior 
maustry 
mbarking 
J. BH 
Lighting i 
Ned Breitenmoser 


OMAHA Mor 
nded the Jan 


DENVER 
Electrical Le 
l ’ et i 

Savoy Hotel, Der 
featur the Der 


ponsormeg an « ultdoo! 
n Ap 


ire urged to 


CHICAGO—-T hv 
lential Lighting Fixtures D 
place Mar 4-40 at the Mod 


ng Exposition, as planned | 


I Anixter, Englewoo« 


Co chairman 


residential 
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DROP LIGHT 
REELS 


Perfect portable industrial light 
ing—ideal for warehouses, load 
ing docks, construction jobs and 
dozens of other uses! Available 


in 20’, 30° and 40’ cord lengths 


ELECTRIC 
BALANCE 
REEL 


for 


POWER 
TOOLS 


Eliminates costly 
waste motion on 
production lines! 
Completely elec 
trical —does away 
with separate bal 


ance wire cables 


17th & Indiana Ave. 
Philadelphia 32, Pa 


Heres your opportunity for 
the same high unit profits and 
easy sales that have made the 
Cordomatic line popular with 
automotive jobbers for yeors 
Now, Cordomatic has developed 
a new line of products which is a 
natural” for the industrial and 
electrical fields and theyre 
being pre-sold to all of your 
customers in the trade books they 
read most. The products are uni 
fully UL 
yet, in keeping with 


formly high in quality 
approved 
Cordomatic's policies, are priced 


10 sell! 


W arehouse stock available in all 
principal cities in U.S. and Canada 
Write today for free illustrated 


brochure and price sheets 


CORDOMATIC DEPT 
17th & Indiana Ave 
Philadelphia 372, Pa 


Nome 


Address 








MULT DISTRIBUTORS RECOMMEND ol 


THIS Lighting Equipment Catalog 28 


ustings supersede all previous listings 


QUALITY FLOODLIGHT ) tn manutacturer equipment 


in former general catalogs, it 


BECAUSE THEY sagpsoied , 





indsomely bound hard 
KNOW THERE WILL / i t i iid to offer a substantial 


ALUMINUM REFLECTO® redu mu Zt now only 300 pages 


BE CUSTOMER ‘ 
gp ALZAK FINISH t lore ictual data on several 
SATISFACTION WITH CAST ALUMINU th d italog numbers. Informa 


H T ND | 
THIS AND OTHER ae | , in iin iV convenient se 
RESISTIN ’ ' a POSITION tio ) wil index tab. Published 

QUALITY . | - + t Be niamin b tri Mig Co Des 
FLOODLIGHTS - aines, Ill 
Z . WATERTIGHT 

ad ’ a ae Fixtures—-New catalog of pre-wired 


recessed lighting fixtures for commer- 


YI if bre ~ ial and residential applications in 


clude four-color photographs as well 

‘ drawing specifications, co 

( ient tables and ETL candlepower 

HEAVY DUTY 

, 2 CONDUCTOR distribution curve Moe Light div 

MALLEABLE PIPE RUBBER CORD Thoma Industri Inc Louisville, 

CLAMP FITTINGS 

THOROUGHLY PLATED k 


A new bulletin 
on 
RLM lighting 
equipment is now 


available Cat. No. 5378-500 watt , ™ 
Floodlights—-New illustrated catalog 


ondenses manufacturer's entire cast 








aluminum floodlighting line into 48 
Complete lighting performance 


FT ELECTRIC VIROMEINGE bic: are included. Catalog 156 is 


available from Stonco Electri Prod 


¢ 4231 W. LAKE ST. CHICAGO 24 icts Co., Kenilworth, N. J 


me ee ee ee ee ee 


| MARVEL sucrasc wire MACHINES 


Model No. 3 


A heavy duty 
wire 
measuring 
machine 





I z 
POWERCRAFT 


—MEASURES, 
STOCKS FOR IMMEDIATE 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
REWINDS | 
| SHIPMENT 
| 
AND CUTS. | | PRIMARY BUS SUPPORTS 
| « Contractors, Industrials, and Utilities rely on 
the accuracy of these Bus Supports to meet exact- 
| ing service conditions. Availabie for indoor and 
| Outdoor Service—fiat or pipe mounting. Conform 
to NEMA standards. POWERCRAFT invites your 
| inquiries on any special Bus Support requirement 
| Other POWERCRAFT Products Indoor and 
Outdoor Disconnecting Switches, Bus Clamps, Power 
| Connectors, Pipe Frame Fittings for 14%” |. P. S$ 
| Pipe, and Clamp Insulator Supports 
Send for new catalog 
| 
| 
| 
| 
| 
| 
| 
| 
| 


Shipped set up, crated- 
shipping weight 195# 


$9400 ner 


FOB FACTORY 
Model No 3 is specially designed tor use where 
heavy volume requires exceptionally rugged construction 
Handles all types of electric wire from 4" through 1° 
diameter. Payott turntable hos 34° spread-—-4007 
capacity. Collapsible takeup reel rewinds coils up to 20 
outside diameter, 7'4" core, 9° width. Floor space 4'6” 10 MODELS 
x 2’. Equipped with 2000° measuring device 





PowerRcrAFI 
CORPORATION 


2215 De Kalb St. Phone 
St. Louis 4, Mo. Prospect 6-4532 
Since 1932 


4 y, 
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te choose from 


MARVEL Rack Mfg. Co. Inc. | sens to ft 


descriptive catalog. 








24 North Ist Street, Minneapolis, Minn 

















Cable Insulation—Employing cartox ee ” 
technig Te) a ee TG 


us i new 


dir eel Ab GALVANIZED 
ep fimnnky STEEL CONDUIT 
in_non-technica ad 


each 
Bulletir 


Pass 11 


Busway—Catalog Ne pag cela nf le of 


é omplete information on Uni 
B Plug-in feeder system. Describx a Vig, ies es he aaa ah 
Shelf-Enginec¢ a omponent avail 
| Kage which aré 
niimited appli ition as 


issemblies into ind 4-wire 600-\ 


lectrical distribution tems. Photos 


' 
rawing hart nponent 


formance data, layout rocedure 


Published 


planning industrial s\ tem 
Electric Distribution Products, In 

, “PULFLEX’ “EXTRAFLEX’, ‘’SEALFLEX”’ and 

flexible conduits are described in Catalog ED-2 


OO Stet. & We Alesse, ‘TWIST-LOC”’ 


NEN and; \ , 
EMA Standards write for your copy, no obligation 


tandards publ ition 
livisions ol NEMA 





Y Quality . . . ALL METAL FLEXIBLE HOSE PRODUCTS 





( onnectors——Bulletin announces 
of ompact hghtweight electrical 
nnectors for military and industrial 
lication known as the Pyle-Star 
also illustrates ind «dé 
vhich are 
: FEATURES Twist-ouT 


plugs and receptacles 
( opi. 
FOR SURFACE WIRING 


d “environment-resistant 
ulletin #4 637 may | obtained 


m [he Pyle-National C« ( 


Incandescent : the 
nt Lighting ¢ sui oO I m . 
il, indu trial and residen ial |i iy Trine 
line of 
electric 


BELLS & 


fe ty ferature and p of 


imps above Available from ‘ ” 
Wilson ignting ¢ Viv 
wean Lighting & Displ Trine Manufacturing Corporation, 1430 Ferris Place. New York 61. W.¥ 


lo, N. ¥ 
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Here's an extra 6 reach for 
the hundreds of thousands of 
XCELITE 99PR and 99JR sets 
in use, plus the new ones being 
sold every day! The 99-X10 ex 
tends the utility of these sets 
as it will your sales' Write to 
details today! 


XCELITE, INCORPORATED 


Dept. A, Orchard Park, N.Y 
Canadian Representative 
Charles W. Pointon, Lid 


ot 


pt mae XcELIvE 





blat-lype Motors 


iW illetin No 


eral mae ne moto 


tool and O.F M du 
of Typ Dit 
| px Df 


ind 
mod 
iient ny 


of Bull Do 


ounte 


Rul ™ 


Signaling Equipment A new 

italog Section | Signaling Equip 
ment for Everyday Sale ontains 11 
itevgorn ol tapl product each 
overing a variety of packaged shelt 
1oOod ( atevgoru include audible sig 
nals, push buttons, alarms, transform 
er marine signals, door openers and 
many others. Catalog supplies descry 


tive data, specifications, prices, install 


ation advice Requ t Catalog Section 
Inc 34-20) 


E from Auth Electric Co 
iSsth St Long Island Cut N Y 


30 BRILLIANT FLASHES 


A MINUTE 


EACH A 
DIFFERENT 
COLOR! 


the NEW 
AMAZING 


360° 


REVOLVING LIGHT SENSATION! 
NEW TRIPPE 


HI-BALL 
MARK Il! 





nating just to watch it! Con increase 
nore the day it's installed 
Covers 360 like an airplane beacon with 
a different colored flash every 7 ‘4a sex 
onds. Does not conflict with traffic signals 
Made like o fine watch to run trouble free 
indefintely from 40 below rero to hottest 
days. Long life 50-watt bulb burns over 
2500 hours silent! 


Write or Wire today lor Beaviitul Catolog 





TRIPPE MFG. COMPANY, Dept. X 
133 N. Jefferson St., Chicago 6, Ill. 








Only Y-ER EAS has all these features 


2n-corrosive lu 


ever greasy or 


vents sticking or set 
ting. Specially helpful on 
saddles and t 


not rur 


r harmful to hands 


lothing 
Permanently non-harmful 


to cables or conduit 


AT ALL LEADING ELECTRICAL SUPPLY HOUSES 


4 Fevectao COMPOUND CO. 
150th Street © Cleveland 11, Ohie 


UNIVERSAL PRESSURE TYPE 


ADJUSTABLE LUGS 


One or two bolt holes 


Write for dimensions and prices 


KRUEGER & HUDEPOHL, INC. 


1045 EVANS ST., CINCINNATI 4, OHIO 
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CIRCLOC 
interlocked armor 
power cable 


Available in 
No. 6 AWG to 750 MCM 
Copper Conductors 
up to 15,000 volts 
Varnished Cambric or 
Buty! Rubber insulation 
Steel, Aluminum or 
Bronze Armor 


Architectural Fixtures 


movu 


caucuaton— FREE / 


Send today for this handy, useful 
wiring aid. Gives conduit sizes, 
amperage capacities, and helpful 
motor running data 


@CIRCLE “Cn 
+ Ao 


i. , 
_oOorRPOot! 
NEMA Class” E-1 High-Voltage PLANTS: Maspeth and Hicksville, N.Y. SALES OFFICES: in all principal cities 


Sti P iNet ( 64 I 
tarter Bulletin HEA Dept. EH4 5500 Maspeth Avenue, Maspeth, N.Y. 


Gescrim motor cont 








fuse for high Ollayv 
OOO-kva: dh 


eee == WEATHERPROOF 
moron DRYER OUTLET BOX 


trotier 
italog imser 
» invertes 
ny 
itt Lightu 


Water Coolers The 





NEVER BEFORE SO MANY 


EXCLUSIVE SALES FEATURES 
® Decorator Styling! @ Faster Drying! CAT. No. T-11 


@ Quieter Simpler Operation! SPECIFICATIONS 





Wire and Cable test ® Push Bar Starter Automatic Shut-Off! 


GUARANTEED 2 FULL YEARS! 


Write Today for | re i a | 
New Brochure! ; 
ovrnee | 2477 | (9) PERFECT-LINE 


PRICE LIST l 
‘os | MANUFACTURING CORP. 


Old Country Road and Railroad Avenu« 








Dependable Since 1897" 
THE CHICAGO HARDWARE FOUNDRY CO. | 


HICKSVILLE, L. | NEW YORK, USA 


Pittsburgh 
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MINERALLAC 2-HOLE 


PIPE STRAPS 


For Heavier Loads! 


1 for literature and ; 


Specify MINERALLA 


MINERALLAC Ff 
N 


HANGERS, CLIPS, 

STRAPS, BUSHINGS 
ECTRIC COMPANY 
) Ps titir 


ois 


NERALLAC 


or CSA, LABELS 


bd ELBOWS Large Radius 
Standard Radius, EMT 


PIPE NIPPLES 
COUPLINGS 
RUNNING THREAD PIPE 


WALL PLATES * GOOSENECKS 


Write for Catalog 


r " hh. A 
Nipper [| 
~ ot os we — } 
1455 Spring Garden Ave. piTtseurGH 12, pa. / 
_ re — - 


146 








NEW PRODUCTS YOU CAN USE 





Reel Rack 
Weber Electric 
Mich. 


Mfg. Co., Detroit, 


length 
irtment 


/ 


Speaker's Aid 


C,eorge Reuter Organization, Inc., 
450 bk. Ohio St., Chicago, I 


hh peak 
kea is ce nec 
iphone stand thus pro 
idjustable platform f 


k Or meeting { t 


Warehouse Markers 

W. H. Brady Co., 727 W. Glendale 
Ave., Milwaukee, Wis. 
Brad elf-stick 
ter I Tee ole 
lentification 
Bold black on 


numi 

high 
vithout using 
ellow 


from 


ibet 


figut 


Lift Truck 
Automatic 
W. 87th 


Transportation Co., 
St... Chicago, Hl. 


149 


ii le 
higher narro 
a full & 


i turning 


running 
radit 
simum lifting height 


traveling speed | 


Appliance Dolly 
wv. 3 

Ind. 

Model AD-1 appliance dolly has new 


tv p< lip-proot 


Products, Inc., Columbus, 


belt with 


non-slip 


fastening 


ca ction tension ratchet 


rubber stair climbers, guide wheels to 


permit horizontal use for easy loading 


I ully padded 


unloading 





New! GARCY 
Wits 


TOTAL DEPTH 3%" 


Solves Low Ceiling 
Lighting Problems 


@® Recessed appearance at 
surface 


Only 3 


joined in 


mounted cost 


deep 


continuous 


easily 


runs 


Glare 


surface brightness 


free uniform 


Polystyrene shield 
concealed hinges 


GARDEN CITY 
PLATING AND MFG CO 


GARCY 


Preferred for Performance 


SPECIALISTS 
FLUX FOR SODERING 
BRAZING @ WELDING 


L. B. ALLEN CO., Inc. 
6701 BRYN MAWR AVE 
CHICAGO 31, ILL. 











STRINGER 
Tool Pouches 


WRITE 
FOR 
COMPLETE 
CATALOG 
SOLD THRU 


WHOLESALERS 


UTILITIES SAFETY SUPPLY CO. INC. 


LEE’'S SUMMIT, MO 








ELECTRICAL WHOLESALING—April, 1957 





SALES AIDS 





Burgess Vibrocrafters, Inc., Gravslak: 
Ill Ni | me 


rchandise tag for com 
Drink A 


General Electric Co., Miniature Lamp 
dept., Nela P Ohio 
Metal “S M ad th 


spac taker 1HOmMOoOTIVE k 


Norge div.. 


Borg-Warner Corp., ( 
I] [ist r cor 


va: 


Mitchell Mfg. Co.. 


div. of Cory Corp 
| k f l 


(} 


1) 


Electric 


N J 


Westinghouse Corp., 


Lamp 
div., Bloom! t 


rhe 


Portable Tool divs John 


Co., 


Cummins 
Oster Mie 
| ( 


Minnesota Mining & Mfg. Co. 


Paul, Minn WCW j pa 
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CLASSIFIED ADVERTISING 


SELLING OPPORTUNITIES 


WANTE LINES WANTED POSITIONS WANTED 


BUSINESS OPPORTUNITIES 


UNDISPLAYED DISPLAYED 
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“By installing Fusetron Fuses . . . 
We saved from $165 to $225 


a year on Solenoid coils 


and reduced down-periods.’’ 
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INCREASE YOUR FUSE SALES BY 
SHOWING YOUR CUSTOMERS HOW 
FUSETRON FUSES CAN PROTECT SOLENOIDS 


Probably a lot of your customers will be ible to save quite a bit of money every vear and 
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